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‘Twenty-Second Year; No. 2 


IS BAD FIRE HAZARD 
PRIVATE INFORMATION? 


F. E. Cabot, of Boston Board, Resents 
Request for Copy of Fuel Oil 
Boston Harbor Report 











REPORT COSTLY TO PREPARE 





Extra Copies Worth $50 Apiece; An 
Account of An Interview With 
Mr. Cabot 





“The Elliots talk to Lowells 
And the Lowells talk to God.” 


What is the responsibility of a board 
of fire underwriters in acquainting the 
public with information relative to 
hazards the removal of which is of para- 
mount importance to the community? 

Shouldn’t such information be given 
the widest publicity? 

The answer, of course, is Yes, and in 
recent years has come a growing recog- 
nition of this, with the result that there 
has almost passed away old-time secret- 
ive methods of boards when it was 
their custom to clothe with mystery a 
meeting no more important than dis- 
cussing sprinklers or fire walls. It was 
such misguided secrecy which tended 
to rear a barrier between the insurance 
interests and the public, many misun- 
derstandings resulting and often ob- 
noxious legislation followed in the 
wake. 

A Talk With F. E. Cabot 

All of which is introductory toa visit 
paid to the Boston board’s rooms on 
Saturday of last week by a representa- 
tive of The Eastern Underwriter in 
quest of a copy of a report which that 
board has had made relative to the 
fuel oil hazard in Boston harbor, ser- 
ious enough to have in it conflagration 
possibilities. The report alse includes 
a remarkable colored map showing the 
condition of the harbor from the fuel 
oil standpoint. Much has already been 
printed with reference to the manner in 
which incoming ships are dumping this 
oil from their tanks with total disregard 
to the fire insurance hazard which re- 
sults. 

The representative of The Eastern 
Underwriter had also been asked by a 
chief executive of one of the fire compa- 
nies for a copy of the report. Upon re- 
ceiving the request of the reporter for 
The Eastern Underwriter a clerk went 
inside and in a minute or two returned 
with Francis Elliot Cabot, an officer of 
the Boston Board for a great many 
years. Mr. Cabot seemed to be in a 


(Continued on page 24) 
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ASSURANCE COMPANY 
of New York 


FIRE 


AUTOMOBILE 
AND ALLIED LINES 


A Good Company for Agent and Assured 


HEAD OFFICE—100 WILLIAM ST., NEW YORK 


PERCIVAL BERESFORD, President 
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INSURANCE IN FORCE OVER $245,000,006 


For co-operation 
with agents in securing the 
complete satisfaction of policyholders 


THE 


EQUITABLE LIFE OF IOWA 


maintains a SERVICE Department which 
opens for them a broader field 
of opportunity and 
assures success 


NEW BUSINESS IN 1920 OVER $52,000,000 





NEW BANK DEPOSIT 
INSURANCE SCHEME 


Peoples Savings & Trust Co.’s Unique 
Combination With Equitable a 
Success in Pittsburgh 








HOW PLAN IS OPERATING 





Monthly $7.45 Deposit for One Hundred 
and Twenty Months; Many 
. Policies Written 





In Pittsburgh there is a progressive 
bank called the Peoples Savings & Trust 
Co., the officers of which are firm be- 
lievers in life insurance. 

In the same city is the largest gen- 
eral agency of a life insurance com- 
pany, the E. A. Woods Agency, Inc., of 
the Equitable Life Assurance Society. 

Recently, Manager Woods, and A. C. 
Robinson, of the bank, had a confer- 
ence to see if there was not some com- 
bination of life insurance and savings 
which cou’d be worked out for the 
benefit of that part of the community 
having bank deposits, or who wanted 
them. The conference resulted in a 
big idea, which has been called the 
Peoples Insured Savings Plan, a prac- 
tical, definite and easily followed propo- 
sition whereby ambitious people earn- 
ing average wages have been assisted 
materially on their way to financial in- 
dependence. 

The bank has been pleased with re- 
sults so far as there has been preserved 
a continuity of savings accounts. On 
the other hand, many policies of life 
insurance have been written in conse- 
quence. 

The Plan in Brief 

In brief the plan is a combination of 
a 4 per cent savings account in the 
Peop’es Saving and Trust Company and 
life insurance in the Equitable. It is 
illustrated as follows: 

A man, thirty-five years old, for ex- 
ample, wants to get $1,000. He goes 
tc the Peoples Savings & Trust Com- 
pany and joins the Peoples Insured Sav- 
ings Plan by depositing $7.45 and there- 
upon further agrees to deposit the same 
amount each month for a period of 

120 months. At the end of that time 
he will receive $1,000 in cash. Should 
he die, however, a minute after he has 
been accepted by the life insurance 
company his wife, or other dependents 
named by him will be paid promptly 
$1,000 although there be no further de- 
posits. 

In a clever little booklet describing 
the plan these statements are made: 

“Nothing could be more simple. You 
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receive the $1,000 in cash, if you keep 
up your monthly deposits, and live. 
Whoever you select will receive the 
$1,000 without any further deposit, if 
you die. The $1,000 is absolutely cer- 
tain. Yours, if you live; your heirs if 
you die. 

“Multiply $7.45 (your monthly de- 
posit) by 120 months and you find that 
your total deposits, over the 120 months 
period, amount to $894. Remember, 
this is the entire amount of money you 
deposit. It includes everything. There 
are no extras of any nature. You de- 
posit only $894, but you are paid back 
$1,000 in full. And, in addition to this 
profit of $106 your life is insured in 
the Equitable for the whole period of 
120 months. 

“All the money which you deposit, 
with the exception of the small amount 
which goes to pay for the insurance 
feature, belongs to you absolutely and 
receives 4 per cent compound interest 
from the Peoples Savings and Trust 
Co., credited semi-annually in your 
bank book.” 

Questions Answered 

Among the questions which the bank 
submits as those which might be asked 
are these two: 

“Can I join the plan for more than 
$1,000?” and “Who has approved the 
plan?” 

The former question is answered: 

“Yes. You can join the plan for any 
amount in multiples of $1,000 up to 
$15,000, the amount of your monthly 
deposit increasing accordingly.” 

The answer to the !atter question is: 
“Before it was announced the insur- 
ance feature was approved by the In- 
surance Department of New York and 
Pennsylvania and the State Banking 
Department of Pennsylvania.” 

TO CONTINUE GROUP 

The General Electric Company will 
continue its group insurance policy for 
another year. During the first year 
zhout $257,500 in death benefits were 
paid. 
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Improved Disability Provision 
Claim may be made as soon as disability occurs—no p.obationary 
Payments begin immediately on approval of cflaim—no proba- 
Monthly payments, lifelong, conditioned on permanence of dis- 
Immediate waiver of future premiums—no waiting until next 
Full amount of insurance paid when insured dies, without deduc- 


tion for disability payments or for premiums waived. 


This new disability provision brings-the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


For terms to producing Agents address 


| The Mutual Life Insurance Company 
of New York 


34 Nassau Str2et, New York 








EQUITABLE’S WRITINGS 

W.. E. Taylor, vice-president of the 
Equitable, has sent the following to the 
field force: 

“The new paid for insurance for the 
year 1920 shows an increase of $100,- 
000,000 in regular business over 1919, a 
total for the year of $529,000,000, of 


which approximately $53,000,000 was 
group insurance. The group insurance 
figure does not include insurance on 
new lives added to existing groups, or 
the increase in amounts of insurance on 
individuals within existing groups, in- 
volving approximately $160,000,000 of 
insurance.” 





NEW TAX RULINGS 
New gross income tax definitions by 
the Treasury Department follow: 
Section 233, Article 541: Gross jp. 
come. 





A corporation which carried insur. 
ance policies on the lives of its officers 
under which it was named as the bep. 
eficiary sold the policies for a sum legs 
than the total premiums paid and not 
deducted from gross income. No part 
of the amount received for the policies 
is taxable. 

coheigetne 

Section 233, Article 541: Gross ip. 

come. 





A took out an insurance policy on his § 


life, which was made payable upon his 
death to a corporation, the stock of 
which he owned solely. All the pre 
miums on the policy were paid by him, 
and upon his death the entire proceeds 
of the policy were paid over to the cor. 
poration. 

The proceeds of the policy constitute 
gross income to the corporation for the 


purpose of income and profits taxes im- § 


posed by the Revenue Act of 1918, 
(Also sec. 213(b), art 72.) 





AN IMPORTANT QUESTION 


Question No. 10 in the Pacific Mutu. 
al’s Non-Cancellable application reads: 
“Does the disability indemnity applied 
for in this and other companies or asso- 
ciations, together with other insurance 
now held by you, exceed your average 
monthly earnings or income?” 

The Pacific Mutual says that this 
question is often unanswered. In these 
cases there is a resulting delay of two 
or three days in return of policy, due 
to the necessity of holding it until the 
inspection report is received as a check- 
up on the earnings—then the additional 
burden is on the agent of having an ap- 
plication amendment signed before de- 
livering the policy. 

















The Union Central Life Insurance Company 
CINCINNATI, OHIO 


JESSE R. CLARK, President 





Home Office 
Building 
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factors: 





Success! The individual’s success in satisfying the un- 
precedented demand for Life Insurance may be attributed to two 


The goods offered, 
The ability employed. 


The agent’s ability is rewarded to the fullest extent only when he 
can assure maximum service under a liberal policy at a low net 
cost and supported by a Company of commanding character and 
financial standing. 


UNION CENTRAL AGENTS are enjoying an advantage due to 
the prestige of the Company along these lines. 


For further information address 
ALLAN WATERS, Second Vice President, 
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Old Policyholders 
Get Their Dividend 


ACTION BY EQUITABLE OF IOWA 





Back to Regular 1915 Scale; Give 
Extra Dividend to Policies Ante- 
dating February 28, 1902 





The Equitable Life Insurance Com- 
pany of Iowa completed such a success- 
ful year on December 31, 1920, that the 
executive committee of the company, at 
its meeting held Tuesday, January 4, un- 
animously resolved, not only to return 
to the regular 1915 dividend scale on 
March 1, 1921, which is the beginning 
of the dividend year of the company, 
but also to declare an extra dividend of 
50 per cent on all policies issued Feb- 
ruary 28, 1902, and prior thereto. 

This latter action was taken with the 
idea of immediately repaying to those 
older policyholders amounts’ which 
equal the temporary reduction of the 
past year, and it is the plan of the 
company to take another group of pol- 
icies, issued subsequent to February 
28. 1902, and apply an extra dividend on 
such policies during the year 1922. The 
company expects to continue this plan 
until additional dividend allotments 
have been made to all policies affected 
by the reduction of 1920. 

Following its usual practice of set- 
ting up as a liability the dividends pay- 
able during the year the Equitable has 
apportioned $1,116,560 to be paid to pol- 
icyholders during the year 1921. In ad- 
dition to this, it has added $20,000 to its 
mortality fluctuation fund and shows a 
small increase in unassigned surplus. 

The amount of paid-for business writ- 
ten during the past year is $62,399,248, 
and the insurance in force on December 
31, 1920, was $254,538,407. The mor- 
tality ratio was 47 per cent and the 
gain in assets five millions of dollars. 

Naturally, the officers are much 
pleased with the year’s results and are 
looking forward to 1921 being the best 
year the company has ever experienced. 





SUGGEST REVISIONS 





Associated Industries of Massachusetts 
Advise Members to Have Bene- 
ficiary Clauses Changed 





The Associated Industries of Massa- 
chusetts has made to members the fol- 
lowing recommendation regarding their 
life insuranc? policies: 

“Laws have been changed so mate- 
rialy that your life insurance policy, 
even if it was taken out as recently as 
four or five years ago, should without 
coubt have the beneficiary clause 
changed. Older policies are, of course, 
still more likely to need revision. 

“In many cases the proper change 
in the beneficiary clause will save hun- 
dreds if not thousands of dollars. This 
is true hecause of— 

1. The Revised United States Bank- 

ruptcy Laws. . 

2.The new Federal Estate and In- 
come Tax Laws. 
3.The new State Inheritance and 

Income Tax Laws. 

“Our Insurance Adviser would be 
glad to look over your policies and te’l 
you just what you should do properly 
to safeguard your dependents. If you 
will bring in or send in your policies 
by registered mail, we will have them 
looked over and report to you.” 





You have to know life insurance to 
love it, and you have to love it to sell 
u.—J. B. Duryea. 





National Life Insurance Day is Jan- 
uary 21, 





J. B. Hall, Toronto city manager of 
the Dominion Life; has been appointed 
Toronto branch manager of the Manu- 
facturers Life. 
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The Prudential 


Insurance Company 


of America 





FORREST F. DRYDEN 
President 


HOME OFFICE 
Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 











New Year’s Message 
From Cochran to Agents 


NORMAL CONDITIONS TO RETURN 





Pacific Mutual’s Life Insurance in Force 
About $350,000,000; Splendid 
Mortality Showing Made 





President George I. Cochran, presi- 
dent of the Pacific Mutual Life, sends 
this New Year’s message to his agency 
force: 

“More life insurance was written by 
American companies in 1920 than in any 
year in the history of the business. We 
thought 1919 was a wonderful year, but 
1920 beat it out of sight. Nearly ten 
billion dollars of insurance was pro- 
duced in’ 1920 as against about eight 
billions in 1919. More than seven mil- 
lion new policyholders were added. to 
the insurance fold in 1920. Think of it! 
—one million more than the entire 
population of the City of New York; 
about twice the number of men en- 
rolled by our country for the Great 
War. So much for the growing infiu- 
ence and popularity of life insurance. 

“Almost without warning the bottom 
has dropped out of prices and the tre- 
mendous prosperity caused by the Great 
War has ceased. We are near the 
earth again and must work hard and 
practice the greatest thrift and economy 
to bring about a normal condition of 
prices and business activity. The best 
informed say it will surely. come. 

“With all this new business on our 
books and money conditions unsettled 
it will take an extra effort on the part 
of everyone to prevent a large lapse 
ratio. We can prevent it if we all work 
hard and work together. 

“The statement of our Company will 
be one to be proud of. The life business 
in force will be about $350,000,000; mor- 
tality below 60 per cent of the normal; 
accident income wonderfully increased. 

“We thank our agency force for the 
fine work of the year and look forward 
with great pleasure to our Company 
Convention to be held in the summer at 
the Home Office. We lope you will all 
be there. 

“With best wishes for a very happy 
New Year.” 





HELPED BY HUNTER 





’ Havana Agent of New York Life Says 


Actuary’s Impaired Risk Papers 
Assisted Him 





Edward Clarkson, agent of the New 
York Life in Havana, Cuba, advises ag- 
ents of that company to study Chief 
Actuary Hunter’s paper on impaired 
risks. He writes the company: 

“Last week I had the pleasure of de- 
livering to a high government official 
in Cuba a policy rated up 10 years for 
overweight, family history and albu- 
men. In delivering it I used quotations 
from Chief Actuary Hunter’s studies 
appropriate to the subject. Without 
their help I do not think I would have 
had a chance of delivering the policy. 
I feel also, from what the gentleman 
told me, that he will take steps to elim- 
inate the overweight and other remedi- 
al conditions. It occurs to me that 
a decided conservative service can be 
rendered the prospective policyholder, 
the agent, and the company, if an ap- 
propriate extract or extracts from 
those studies were enclosed with each 
rated up policy. 

“Already I have felt the cultural and, 
to me, the actual monetary value also 
of these studies, and I wish to express 
my enjoyment and appreciation of them. 
I think the life insurance agent of the 
future will be one who will take ad- 
vantage of every opportunity to learn 
more of his wonderful business.” 





The Lafayette Life closed the year 
1920 with $15,000,000 in force, 
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50 Years’ Development 
Sketched By Travelers 


SIMPLIFICATION OF CONTRACTS 





Present Treatment of Lapses, Loan 
Values and Other Features 
Contrasted With Past 





The contract of today as contrasted 
with the contract of half a century ago 
is sketched by the Travelers in this 
way: 

As the result of more than fifty years 
of experience in the field of life insur- 
ance, many changes and developments 
in Travelers life contracts have been 
brought about. These contracts offer 
today the broadest and most liberal, 
as wel as the simplest and mest adapt- 
able, protection. 

The policy becomes effective the 
date the application is approved and 
the premium paid, unless otherwise 
requested. 

It becomes incontestable at the end 
of one year. ‘ 

No limitations are made after the is- 
suance of the contract as to occupation, 
residence, travel, or place of death. 

No restrictions are laid down as to 
military or naval service. 

Loans at 5% per cent interest are 
granted te policyholders as high as the 
specified cash and loan values of each 
contract. 

Thirty-one days’ grace in the payment 
of premiums is allowed, after the first 
premium has deen paid. 

A lapsed policy may be reinstated 
upon evidence of insurabi ity, and the 
payment with 5% per cent interest, of 
the overdue premiums and any other 
indebtedness. 

The beneficiary of the contract may 
be changed at any time by the policy- 


holder, provided the policy has not 
been previously assigned. 

The instalment option ailows the in- 
surance to be paid as a life or limited 
income to the beneficiary. 

Through the trust-fund option the 
insurance will be held in trust by The 
Travelers and will yield the beneficiary 
a guaranteed annual income on the 
amount of insurance held, the original 
amount of insurance remaining intact. 

A tab’e of policy values is given for 
each year, so that the immediate cash 
value of a contract is known for 
years in advance. 

If a policy is lapsed, the full amount 
ot the insurance.is automatically ex- 
tended, thus temporarily protecting the 
family of the insured. 

Upon a written request within three 
months of the date of the lapse, cash 
or paid-up insurance values may be 
selected in lieu of extended-term in- 
surance, 

Pro rata valves will be allowed if any 
premiums have been paid for a frac- 
tion of a year beyond the anniversary 
of the contract. 

A po icy may be assigned to any per- 
son who is found to have an insurable 
interest in the policyholder’s life. 

If certain provisions are met, a pol- 
icyholder may change his method of 
paying premiums or he may change the 
kind of policy he has. 

if a policyholder loses his policy, a 
new one will be issued to him upon the 
completion of an affidavit. 


J. T. Hanna has resigned from the 
Life Underwriters’ Association of Can- 
ada to move to Los Angeles and is suc- 
ceeded by John O’Grady, of the Great 
West Life. 





The United Grain Growers’ Security, 
Ltd., has been appointed an agent for 
the Sun Life, according to a report’in 
“Canadian Finance.” 
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Continental Life Insurance Co. 
| WILMINGTON, ' DELAWARE 





Admitted Assets, - 


151% of liabilities 


“ Only 66% of assets 


Excess of Assets, 


51% more than liabilities 


Insurance in Force, - 


Net increase 19% 


THIRTEENTH ANNUAL STATEMENT 
DECEMBER 31, 1920 


Liabilities. +. - . - 


{ Capital, $654,490 | 
) Surplus, 


$3,916,856 | 


- - 2,589,218 





673,148 § 


$1,327,638 


31,573,988 





railway bonds; and 3% in cash. 





Quality of Assets 


Ae are invested approximately as. follows: 43% in U.S. Govern- 
ment Bonds, most of them bought at the market; 34% in first mort- 
gages on real-estate with a pre-war value of at least twice each loan; 
12% in policy liens within the reserve; 7% in county, municipal and 

















SELECT AND ULTIMATE 





“Not Mr. Dawson’s Hobby,” Says Ac- 
tuary M. M. Dawson in Letter 
To Paper 





In a letter to “The Insurance Press” 
Miles, Meander Dawson, actuary dis- 
cussing this statement, “Select and Ul- 
timate Method Was the Hobby of Miles 
M. Dawson the Actuary of the Arni- 
strong Legislative Committee Back in 
1806” says: 

“Mr. McClintock in his evidence be- 
fore the committee, had spoken with 
equal favor of the modified preliminary 
term method, adjusted to the ordinary 
ife rate, and the select and ultimate 
method. Before the committee and 
with its counsel I took the same posi- 
tion. ‘ 

“The preliminary term method was 
not convincing to the chief counsel of 
the committee and because the com- 
mittee was also extremely desirous of 
applying a limitation of first year ex- 
censes to all the companies and not 
fo preliminary term companies only, 
there was a strong disposition in the 
committee itself to favor this. 

“The. modified preliminary term plan 
was introduced in this country by my- 
self. The select and-ultimate was the 
result of a joint investigation by Mr. 
McClintock, Mr. Moir and mysef. I 
had then and have now no more dis- 
position to make the select and ulti- 
mate plan my hobby than to make the 
modified preliminary term plan my 
hobby. I am of the opinion, however, 
that first year expenses should be pro- 
vided for so far as possible out of the 
first year’s premiums and that both 
net premium calculations and reserve 
calculations should be in accordance 
with this. Either the select and ulti- 
mate method or the modified prelim- 
inary term method, if applied by the 
vse of standards actually conforming 
with American experience, wou'd, as 
regards insurance accepted as selact 
by medical examination, answer the 
purpose. As regards insurance not so 


accepted as select, a modified prelim. 
inary term plan would be necessary, 
and it is therefore, as I have often said, 
a plan of much more general applica. 
tion.” 





MORE THAN A BILLION 
Paid-for Business of The Prudential for 
1920; A Prophecy 
for 1921 





President Dryden, of The Prudential, 
has prepared this interesting 
ment for “The Insurance Age”: 

“Life insurance representatives, sery. 
ing in all sections of the country and 
coming into daily contact with the peo. 
ple everywhere, may be reckoned as a 
business barometer. If this is true then 
1921 offers no fearsome nightmare of 
calamity. Our own representatives 
speak most optimistically of the future. 
It has been our privilege to hold busi- 
ness conventions frequently during the 
Fall months. These gatherings were ip 
different parts of the country and at 
the Home Office. At each the confer. 
rers voiced encouraging and confident 
statements. We know there has been 
no falling off in business and that col- 
lections have been keeping up. Surely 
our fieldmen keep in touch with local 
conditions and just as surely are they 
in a position to note any atmospheric 
business changes that might affect the 
conservation of accounts. There has 
been a most healthy growth and our 
Superintendents and Managers assure 
us this will keep up. It is somewhat 
difficult to quote actual 1920 figures at 
this moment. However, The Prudential 
paid for more than a billion dollars of 
insurance during the year. Its income 
has shown a remarkably substantial in- 
crease, and its payments to policyhold- 
ers have totaled greater than sixty-three 
and 4 half million dollars. A number of 
new policy changes have been made, all 
of interest to the public and which have 
been previously given out.” 


State- 














CO-OPERATION 


[HE success of our liberal pro- 

gram of agency co-operation 
has made it possible for us to extend 
and improve our methods of selec- 
tion and training. 


It is our plan to make contracts 
each year with a limited number 
of full-time representatives; no 
part-time men being accepted. 
Each representative will be care- 
fully selected and will attend our 
training course at the Home Office, 
which combines in its six weeks’ 
course, a study of the principles 
and practices of life insurance and 
actual field selling under com- 
petent supervision. 


Phoenix Mutual Life Insurance Company 





of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


No. 25 
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Company of 


Founded 1865 


The Provident Life and Trust 


(Pennsylvania) 


Philadelphia 





satisfaction. 


PROVIDENT agents are selling not only protection but 


The policy-holder who matures a Provident Long Endow- 
ment is a center of Provident influence in his community. 


PROTECTION+ THRIFT =SATISFACTION 





THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


« ey 
WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 

















Tax Ruling on 
Renewal Commissions 


JUST MADE IN NEW YORK STATE 





Renewals on Policies Written Prior to 
March 1, 1913, Are Taxable 
When Received 





The office of the Attorney General of 
New York State has made an interest- 
ing ruling regarding taxation of renew- 
al commissions, which ruling has gone 
to various tax collectors in the State. 
The Eastern Underwriter has received 
from the State Income Tax Bureau of 
the Comptroller’s office at Utica, a 
copy of the ruling which ‘follows: 

Hon. Eugene M. Travis, 

Comptroller, 

Income Tax Bureau, 

Albany, N. Y. 

My dear Sir:—The income tax bureau 
ruled sometime ago that where an ag- 
ent of an insurance company had writ- 
ten a policy prior to January 1, 1919, 
but under his contract was entitled to 
receive commissions -upon premiums 
paid after that date to continue the 
policy in force, the earning of which 
commissions required no further act 
on the part of the agent, they will be 
regarded as Money earned and accrued 
prior to January 1, 1919 and not be 
deemed taxable under the income tax 
law. 

In making such ruling the Bureau 
was undoubtedly thinking entirely of 
the fact that no further act on\the 
part of the agent was necessary to en- 
title him to the renewal commissions 
and that his work was entirely done 
prior to January 1, 1919; and over- 
looked the fact that the payment of 
such renewal commissions was neces- 
sarily contingent upon the payment of 
promiums by the policy holder after 
January 1, 1919. At the time the ag- 
ent did his work there was no pos- 
sible way of telling how many renewal 
commissions would become due. If we 
had had an income tax law prior to 
1919 the renewal commissions certain- 
ly cou’d not have been taxed at the 
time the policy was written. That be- 
Ing the case, they are to be regarded 
as taxable at the time they are re- 
ceived. 

The Federal income tax law and the 


GANTZ BACK FROM FLORIDA 





Planning Big Sales Congress for Wash- 
ington, Baltimore and Hagers- 
town Associations 





Charles R. Gantz, president of the 
Baltimore Life Underwriters’ Associa- 
tion and general agent of the State Mu- 
tual at Baltimore, has returned to his 
desk after a two weeks’ vacation spent 
on the west coast of Florida. Mr. Gantz 
is planning a big one day “sales con- 
gress” for Baltimore in which the Wash- 
ington, D. C., and Hagerstown, Md., as- 
sociations will participate, and which 
will be opened by Orville Thorpe on his 
swing around the circle. 

Mr. Gantz reports 1920 to have been 
the biggest and most successful year in 


_Maryland the State Mutual has ever 


had there, the paid-for business amount- 
ing to $1,606,630. 





AGENCY IN NEW LONDON 
The John Hancock has established 
an agency in New London, Conn., with 
Windsor T. Jacques as superintendent. 





State income tax law are similar in 
their provisions with respect to the 
inclusion of earnings in gross income 
and the Federal government made rul- 
ings with respect to moneys earned 
prior to March 1, 1913 and paid there- 
after similar to the general rules adopt- 
ed in the regulaiions of our income tax 
bureau. 

The Federal courts were called upon 
to pass upon the question of the tax- 
ability of renewal commissions on po i- 
cies written prior to March 1, 1913 and 
they held that such commissions were 
taxable when received. The soundness 
of the reasoning in these cases is un- 
questionable and I advise you that they 
should be accepted as precedents. 

I advise that you amend your rulings 
and treat renewal commissions as tax- 
able to the agents when received by 
them regardicss of the time at which 
the policies may have been written. 

Yours very truly, 
CHARLES D. NEWTON, 
: Attorney-General. 
By James S. Y. Ivins, 
Deputy. 


FAMILY OUTRANKS' CREDITORS 





A Man’s Obligations to His Family 
Come Before Those to His Credi- 
tors, Says “Protection” 





An insurance policy payable to the 
wife and children or the designated 
beneficiary of the insured is exempted 
by statute from the claims of creditors 
in practically a!l states, says The Trav- 
elers Protection. This exemption so 
protects the beneficiaries as to make 
weir interest a preterred one. 

Some one will ask, what is the rea- 
son for this seeming discrimination ?— 
the debts of a man are a just claim 
against him if living, and against his 
estate when dead. The creditor has 
given the equivalent in goods or in 
some way, and morally and legally has 
a right to demand that his claim be re- 
spected and the debt paid. 

The law, however, does make a dis- 
crimination between the family and the 
creditor, in respect to insurance, and 
this discrimination implies that though 
aman May owe a just debt to others, 
the debt and obligation to his family if 
provided for in good faith, is superior 
to al other claims, and that the policy 
of insurance made payable to wife and 
children, if taken out in good faith, is 
their property, and that it was taken 
out by him as a means of fulfilling a 
supreme obligation. 

In this exemption of policies in favor 
of wife and children the spirit of the 
law proclaims that the greatest debt 
a man owes is the debt he owes to his 
wife and children. 

Life insurance furnishes the only 
method to pay that debt, and the law 
recognizes it and protects it by specific 
statute. In what way can the moral 
obligation to insure be more distinctly 
stated? 

OPENS PHILADELPHIA BRANCH 

The Bankers’ Life, of Des Moines, has 
opened a branch office in Philadelphia 
with C. H. Brown as manager for East- 
ern Pennsylvania apd Paul N.. Furman 
as city supervisor. 





Treasurer Frank C. Rogers, of the 
American Bankers, of Chicago, making 
an eastern business trip, passed several 
days in Philadelphia last week and was 
a visitor at the home office of the Gen- 
eral Security and Agency Company. 


E. A, Woods, Inc., 1920 
Premiums, $1,371,132 


SOME OTHERS CAME OUT 





HOW 





Goulden, Cook & Gudeon Paid for $12,- 
000,000; Herman Robinson for 
$10,800,000; Sohmer, $8,717,000 





The paid premiums of the E. A 
Woods Agency, Inc., Pittsburgh, repre- 
sentatives of the Equitable and the 
leading general agency in the United 
States, are officially given to The East- 
ern Underwriter as $1,371,132. Other 
details and figures of this agency are 
not avaiable. 

The Philadelphia agency of the 
Provident Life & Trust paid for $9,- 
206,000 last year. Herman Robinson, 
of 76 William Street, general agent of 
the Travelers, paid for $10,800,000. 
Goulden, Cook & Gudeon, of the Con- 
necticut General, furnished The East- 
ern Underwriter with the following fig- 
ures of paid-for business: Life insur- 
ance, $12,411,939; group insurance, $4,- 
709,872; accident and health, $200,000. 

One interesting development in New 
York was the large amount of business 
done by William Sohmer & Company, 
whose figures were $8,717,000. 

Some other interesting figures fol- 
low: : 

R. M. Simons, New York City, $1,- 
300,000. 

Fernand Baruch, Girard Life, Phila- 
de phia, $1,016,000. 

Philadelphia Department, Fidelity 
Mutual Life, Philadelphia, $3,700,000. 

W. R. Robinson, Missouri State Life, 
Philadelphia, $2,047,790 (July to De- 
cember 31). 

Graham C. Wells, Provident Life & 
Trust, New York, $5,595,185. 

D. G. C. Sinclair, Metropolitan Life, 
New York City, $4,751,500. 

Louis F. Paret, Provident Life & 
Trust, Camden, N. J., $4,784,000. 

Cquitable Life Ins. Co. of Ia., Pitts- 
burg, $2,600,000. 





O. V. DODGE KILLED 


O. V. Dodge, vice-president of the 
Midland Life Insurance Company, was 
found dead with a bullet wound 
through his head in the driveway at his 
home in Kansas City. 











The Test of Service 








The ultimate success of a life insurance company de- 
pends upon what those who have bought its policies in the past 
think of the service they have received. The Massachusetts 
Mutual passes this test with flyin 
or 35%, of the business delivered last year was on the lives of 
men and women already insured in the Company. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorpora 1851 


colors. Over $45,000,000 
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Standard 








In 1919 


44 General Agencies paid for 
$88,000,000 


Dividend Scale Maintained, Surplus Increased 





New England Mutual Life Insurance Co. 


Boston, Mass. 


Business 
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Life Insurance Men of New York City 
Rush to Aid of Herbert Hoover 





Will Raise $1,500,000 for Under-Nourished Children of Europe in 


Fifteen Days’ 


Co-operation of All Compani 


Campaign—Haley 
et es Here and of Life Underwriters’ 


Fiske, State Chairman— 


Association of New York—State-Wide Appeal, Also. 


Herbert Hoover was in distress. This 
great hearted and noble-minded humani- 
tarian, who for seven years has un- 
selfishly devoted his life to the execu- 
tive work of arranging the details for 
feeding the starving and under-nour- 
ished children of Europe and who is 
acting on behalf of the great aid asso- 
ciations of America which have signed 
a moral bond to alleviate the European 
distress which is following in the wake of 


. the war, found himself confronted by 


this position: 

At the present time there are 3,500,- 
000 children in Europe who must be 
fed through the American agencies of 
which he is the head. It is necessary to 
raise a considerable fund to accomplish 
this. The public is tired of drives. The 
newspapers have given his campaigns 
for funds so much space that they are 
willing now only to print a few lines. 
It is, therefore, necessary to make an 
appeal to the heart of individual Ameri- 
cans through the homes. The quota 
for New York is $3,500,000. There is 
every indication that there will be con- 
siderable difficulty in raising the money. 


Faced by this situation, Mr. Hoover 
turned to the life insurance fraternity, 
knowing that they were the best 
equipped to take up this work because 
of their remarkable organizations, their 
ability to penetrate homes and their un- 
selfishness and enthusiasm as demon- 


strated in the Liberty Loan, Red Cross 
and other campaigns. 
Haley Fiske State Chairman 

Accordingly, Haley Fiske, president 
of the Metropolitan Life, accepted the 
state chairmanship of the committee 
to interest life insurance men in the 
proposition and Mr. Fiske appeared on 
Thursday afternoon of*last week before 
the general agents of New York City 
at a meeting in the Bankers’ Club, se- 
curing their hearty co-operation, and on 
Tuesday night of this week addressed 
the biggest meeting that the Life Un- 
derwriters’ Association of New York 
has ever had, and that association there- 
upon decided to go into the work with 
all its heart. 

In an intensive fifteen day campaign, 
the agents of New York will raise $1,- 
500,000. 

Every company in New York City is 
co-operating. After Mr. Fiske accepted 
the appointment, he delegated H. J. 
Miller, who is superintendent of agents 
of the Metropolitan in New York State, 
to work exclusively in the interests of 
the Hoover proposition and Mr. Miller 
immediately saw a number of compa- 
nies with the result that these compa- 
nies entered whole-heartedly into the 
proposition and appointed representa- 
tives for the committee, including 
Harris, New York Life; Hansen, Guard- 
ian; Anderson, Mutual Life; Munsick, 
Prudential; Scott, Home Life; Roche, 
Manhattan Life. The Equitable, of 
course, will also have a representative. 

Mr. Miller began the preparation of 
a circular for all general agents outside 
of New York City and these general ag- 
ents will work in co-operation with the 








Henry S. Hull, Vice-Pres. 
M. O. Rowland, Secretary 
Geo. E. Leonard, Auditor 


_Time Tried and Claim Tested 


NORTHERN ASSURANCE COMPANY | 
Detroit, Michigan | 


Clarence L. Ayres, President 





Growth of the Company 








Fred H. Aldrich, General Counsel 

E. H. Marshall, Supt. of Agents 

Dr. Wm. H. Browne, Medical 
Director 








Paid-for Assur- 
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NATIONAL LIFE INSURANCE COMPANY | 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


For Seventy Years 
This 
Strong Mutual Company 
Has Protected The 
Home And Family 





Edward D, Field, Superintendent of Agencies 
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The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 








THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over Forty Five Million Dollars Paid to Policyholders 
JOHN P. MUNN, M. D., President 


Good territory open for high class, 


tsonal producers, under direct contracts with the Company 
Address Home Office, 277 Broadway, i ‘ . nai 


ew York City. 











Security Mutual Agents are successful 


WHY? 


The reasons are many 
First —Our rates are right 
Second—Our policies are attractive 
Third —Our Company is reliable 
Fourth—Our agents have our co-operation 
We can give good men good territory 
If you are interested, address 
C. H. Jackson, Supt. of Agencies 


SECURITY MUTUAL LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 











Year Ending Income Assets Reserve * ance in Force 
Dec. 31, 1907 $ 81,554.41 $ 144,097.74 $ 17,146.15 $2,111,000.00 
Dec. 31, 1909 142,852.98 256,481.26 115,236.25 3,906,648.00 
Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 
Dec. 31. 1913 311,028.20 676,046.68 531,439.87 10,077 ,462.00 
Dec. 31, 1915 379,082.24 1,021,784.34 861,144.86 12,185,019.45 | 
Dec. 30, 1917 502,587.41 1,476,709.80 1,276,925.84 15,310,526.69 | 
Dec. 31, 1918 581,421.99 1,700,817.67 1,511,766.69 17,615,381.91 
Dec. 31, 1919 795,412.46 2,022,358.54 1,845,927.55 23,907,425.66 
Dec, 31, 1920 1,036,400.16 2,521,388.29 2,302,268.71 30,829 092.85 








HOME LIFE INSURANCE ( COMPANY of AMERICA | 


PROTECTION FOR THE ENTIRE FAMILY 
=~ heed ons ee forms of policy contracts from age 3 months 
INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 
GOOD CONTRACTS FOR LIVE AGENTS 
£xecutive offices No. SOG Walnut St., Philadelphia, Pa. 





BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 

















Achievements During 1920 


New Assurances Paid-for During 1920 - - - 
(An increase over that of preceding year of 23%) 





$ 9,768,425.07 


Net Gain Over Same for 1919 - - - - $ 1,886,529.07 
Paid-for Assurance in Force Dec. 31, 1920 - - $30,829,092.85 
(A net increase of 26%) 
Net Gain for the Year - - - - - $ 6,921,567.85 
(An increase in this item over that of preceding year of 10%) 
$ 1,036,400.16 


Cash Income for the Year 1920 - - - - 
(Gain over preceding year 33%) : 
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SPECIAL COMBINATION POLICY 


with multiple benefits and unique excess interest dividends (simon pure 
dividends), has seemed to afford no possibilities for improvement and 
yet ways have been found recently to invest that policy with a brand 
new dress that makes it even more salable than before. It is the policy 
ang that enables those world records for growth to be shattered 
y the 


INTERNATIONAL LIFE OF ST. LOUIS 
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PENNSYLVANIA OPPORTUNITY | 


If vou are interested in making a permanent connection with an old well estab- 
lished company with a progressive manag t 4 
it will be te your interest to tavustiante —_ — 
Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 
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local committees. In the meantime, 
The Prudential and the John Hancock 
nave prepared literature to go to their 
own men backing Mr. Hoover to the 


limit 





Life Underwriters’ Committee 
The chairman of the Life Underwrit- 
ers’ Association of New York commit- 
tee is A. R. Spier, of 149 Broadway. 
The members of the committee are: 
B. F. Reinmund, Aetna; F. H. Rhodes, 
Berkshire; P. M. Fraser, Connecticut 
Mutual; W. F. Gudeon, Connecticut 
General; Constance Woodward, Equit- 
able; F. A. Doremus, Guardian; C. R. 
Harper, Columbian National; J. R. 
Robins, Home; G. W. Porter, Fidelity 
Mutual; W. N. Compton, John Hancock; 
G. A. Morrisey, Massachusetts Mutual; 
p. G. C. Sinclair, Metropolitan; Lulu 
Hudson and Sigourney Mellor, Mutual 
Benefit; T. C. Bell, Mutual; W. R. Col- 
lins, National Life of Vermont; H.-E. 
Coe, New England Mutual; E. B. Mur- 
phy, New York Life; Wilson Taylor, 
Penn Mutual; H. J. Reinmund, Phoenix 
Mutual; C. D. Connell, Provident Life & 
Trust; T. J. Stewart, Prudential; R. C. 
Anderson, State Mutual; E. J. Sisley, 
Travelers; W. E. Barton, Union Cen- 
tral. 
Big Crowd Turns Out 


Although the life insurance men of 
New York City had only a short notice 
that Mr. Hoover was to appear before 
them on Tuesday night at the Ark- 
wright Club, that club was packed with 
so many agents it was difficult to find 
seating capacity, and in his quiet, force- 
ful, eloquent manner, he told of Amer- 
ica’s moral responsibility to aid chil- 
dren of Europe. When Mr. Hoover was 
introduced by President Jones with a 
felicitous statement, expressing the re- 
gret of the Life Underwriters that they 
cou'd not vote for Mr. Hoover for presi- 
dent, they cheered the humanitarian to 
the echo. Mr. Hoover was followed by 
Haley Fiske who made one of the most 
eloquent appeals to the life insurance 
fraternity that has ever been heard in 
this city. He told them to form an or- 
ganization to raise the funds needed. 
He explained the great compliment it 
was to life insurance. He illustrated 
how life insurance men have always 
met such an unselfish test and he then 
paid a personal tribute to Mr. Hoover 
which brought tears to many eyes. 

Mr. Hoover, he said, has for seven 
years given all his thoughts, time and 
efforts to the cause of humanity and 
now has approached the last oppertun- 
ity in which American people can ex- 
press to him their loyalty and affection. 
“Shall you and I dim in the least de- 
gree the glory of his achievements”? 
he said. “Shall we be the first to write 
in his history the word ‘failure’? Is 
there such a thing in America as loyalty 
to a man who does not hold office; 
who does not lead armies? Is there such 
a thing as loyalty to humanity ex- 
pressed in a human being? If there be 
such a thing as loyalty to high ideals 
in the hearts of the people of New 
York and a desire to show in some way 
the estimate and affection which peo- 
ple have in a career like this, now is our 
chance to do so for the glory of Amer- 
ica. Here is a man who has asked 
nothing for himself, who has never de- 
sired personal preferment, whose work 
has been done along most humble and 
modest lines. All ideals must have a 
Symbol. It is hard to carry an ideal in 
your hearts unless there is a symbol to 
which it may be attached. Let Hoover 
be our symbol.” 

Mr. Fiske then made a strong appeal 
for the life insurance men to organize 
as effectively and powerfully as they 
could along business lines, carrying 
their message of unselfishness into 
every home so that the success of their 
endeavors for Hoover would furnish 
another page in the glorious history of 
life insurance, the most unselfish busi- 
ness in the world. 


Mr. Hoover Talks 


Mr. Hoover said that the lives of 
more than 15,000,000 children have been 
Saved at one time or another by the 


great American aid associations. At 
one time during the war these associa- 
tions have had the burden of caring for 
8,000,000 people, which has now been 
reduced to 3,500,000. At end of war 
200,000,000 people east of the front were 
in midst of famine; and it was the 
famine that caused the war to end. 
Fifteen new governments arose; revo- 
lutions reared their heads. 

Mr. Hoover told of the reconstruction 
work of this nation in bringing order 
out of chaos in Europe and helping to 
preserve it from destruction. He told 
of the responsibilities of this nation. 

The policy is to build up self recon- 
struction of the nations. The nations 
provide the shelter and volunteer serv- 
ice for protecting the children. They 
call upon us only for the resources 
which they do not possess and cannot 
buy. These are food, clothes and med- 
icine. There are now 17,000 stations 
for the children. Self-help of the na- 
tions has become so pronounced that 
the American .aid associations have 
been able to pul] out of many countries 
and parts of others. Mr. Hoover told 
the story of the emancipation of Fin- 
land from all charity, where the Amer- 
icans did such wonderful work. In 
Roumania the Americans cared for 
500,000 children. Now 250,000 children 
are cared for by the Roumanians, who 
have retained the name of the Rouma- 
nian-American Association out of grati- 
tude to the Americans. 

The fifteen new governments are 
founded upon American ideals. If we 
would preserve our ideals in Europe; 
that through democracy there is found 
protection, our efforts cannot fail. If 
we withdraw tomorrow—and turn these 
3,500,000 children into the streets our 
American ideals will receive a terrific 
shock, and we will not be able to look 
our children in the face. Many of these 
children would perish and many who 
live will fill our jails for twenty years to 
come. 


“We are asking the American people 
for the price of a battleship. We are 
trying to raise $33,000,000 for these in- 
visible guests. We must penetrate the 
homes through individual appeal. It 
must be a personal entrance. We have 
8,000,000 automobiles. If we can enter- 
tain that number of cars we Can enter- 
tain 3,500,000 children.” He told of our 
crowded food storage houses. These 
great surpluses are piled up in America 
while thousands are starving across the 
sea. 

C. J. Edwards said Hoover had cap- 
tured the imagination of life insurance 
men because he had made good. He is 
world’s greatest organizer and has 
come to the life insurance men to help 
him put it over. It was a compliment to 
life insurance and a responsibility. 





M. A. Linton, vice-president of the 
Provident Life & Trust Company, was 
booked for a talk on long term endow- 
ment insurance at the meeting Tues- 
day night of the Life Underwriters’ 
Association of New York. This was the 
dinner addressed by Herbert Hoover 
and Haley Fiske in behalf of the under- 
nourished children of Europe. The 
meeting was carried away by the ap- 
peals and eloquence of Messrs. Hoover 
and Fiske and, recognizing that his 
talk would be an anti-climax Mr. Linton 
begged to be excused from speaking, of- 
fering to appear later. It was a display 
of customary good judgment on 
Mr. Linton’s part, as he is a most ef- 
fective and constructive talker and the 
life men of New York are pleased that 
they will have the opportunity of hear- 
ing Mr. Linton under other and more 
fortuitous circumstances. 





Henry Banta, of Syracuse, has been 
appointed district manager of the 
Aetna Life at Cortland, N. Y. 





F. S. Stripp has been appointed man- 
ager of the Fidelity Mutual in San 
Francisco. 











REAL SATISFACTION 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 



































A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum ef 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
% reserve 

















Southwestern Life Insurance Co. 
Home Office, DALLAS, TEXAS 
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| IN THE CENTER OF THE U.S. A. 


is tocated a big, vigorous, and growing 
institution of Life Insurance. 








Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $260,000,000 of insurance in force. 





Investigate for yourself. 


_ Missouri State Life Insurance Company 
M. E. SINGLETON, President 
| St. Louis, Missouri 


























Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 











Total Resources Dec. 31, 1919.... over $7/,500,000.00 

Insurance issued during 1919..... over 26,000,000.00 

Insurance in force” Dec. 31, 1919.. - over 70,000,000.00 
THE PAN-AMERICAN WAY. 


In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained men, it has built up a field organization that is 
prosperous and contented. 

What those agents are doing, you can do, if you have the Will—the 
Pan-American Way is open to you. 


Address: E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, LA. 
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A campaign to push col- 


Policies To lege endowment contracts 
Pay For has been prepared by the 
Education Connecticut General. In 


a letter on the subject to 


a representative of the Company Thom- 


as W. Russell, discussing this matter 
says: 

“Such a contract would have com- 
muted value of $3,802, although the pay- 
ment at maturity would be $1,000 each 
year for four years. If a man had a 
son two years old, he would probably 
assume that the boy would be ready for 
co lege at about age 18 or at the end 
of 16 years in the future. The policy 
would then be issued as a 16 Year En- 

.~dowment, maturing for $1,000 at the 
end of 16 years, $1,000 at the end of 
17 and the same amount at the end of 
the 18th and 19th years. 

“In a casual way I have found that 
this particular application of an En- 
dowment policy arouses very real in- 
terest in a father of young children and 
I have, during the past few years, is- 
sued several policies somewhat similar 
to the above, intended for this purpose. 

“I confidently believe that from a 
prospect list at all carefully selected, 
the percentage of inquiries on this par- 
ticu’ar contract would be greater than 
those received by you on any of 
your previous campaigns. The point 
of value in a campaign on this contract 
is that it offers something very definite 
and something very concrete for a spe- 
cific purpose. It appeals to a man’s 
love and ambition for his children and 
it seems to me a peculiarly opportune 
time because of the very considerable 
publicity that has been given during 
the past few months to the importance 
of proper education. 

“Another good feature of such a cam- 
paign would be the fact that so far as 
I have observed, no company has ever 
made any very great efforts to get after 
this business, except in a desultory 
manner. © Therefore, I should greatly 
appreciate it if you would find time to 
lend your very successful abilities to- 
ward writing a letter designed to bring 
inquiries on this particular form of 
contract. 

“Incidentally, I would state that I 


_ understand that the Actuarial Depart- 


ment has figured out at some ages the 

rates for endowments maturing at the 

end of each year from the seventh to 

the twentieth which wceuld give suffi- 

cient range to take care of any case.” 
* *¢ ¢ 


F. P. Clarendon, writing in 


Economic “The Home,” published by 
Position of The Home Life, makes the 
Women statement that 90 per cent 


of the women over sixty 
in this country are dependent upon 
relatives and frienés for subsistence. 
“But I am saving some of my money,” 
is the retort of the business woman. 

“Quite true,” answers the writer, 
but is she saving a stated monthly or 
yearly amount, without backsliding? 
Experience has shown that without a 
definite direction the impetus to save 
is apt to weaken after the first flush of 
thrift has paled. There is a gentle 
compulsion in the payment of life in- 
surance premiums, however, which 
stimulates the policyholder to fight the 
good fight of Thrift. There is a pride 
in the possession of an estate thus cre- 
ated, and an ever increasing respect 
for the investment which spurs the 
holder of a life insurance policy to con- 
tinue saving in this way. 

It must not be overlooked, also, that 
in event of the death of the insured 
at any time after payment of only one 
premium the full amount insured will 
be paid to such relative or dependent 
as may be named as beneficiary. Thus 
in addition to saving for her own fu- 


LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








ture, the insured is enabled to provide 
for a loved one in event of her death. 

A 20 Year Endowment Polvicy in the 
sum of $5,000 on the life of a woman 
between 20 and 45 years of age -would 
cost approximately $250 a year—a few 
doliars less in the younger ages, a little 


more in the older. For example, the 
annual premium at age 25 for $5,000 
on this plan would be $240.75, reduci- 
ble by dividends. Could a bonus be 
used in a better way? r 

The young woman of keen vision will 
also be interested in the Old Age In- 
come Policy which will provide a 
monthly income to her for life com- 
mencing at age 60, the time when her 
earning power is-at a low ebb. At age 
25 she can get a policy ‘of this type, 
paying her $25 a month for life com- 
mencing at age 60, and it will cost her 
but $93.12 a year for premiums. Think 
of it, $25 a month for ife after age 60! 
Come what may, freedom from entire 
dependency! Could a bonus be used 
in a better way? 

The woman whose saving has been 
stimulated by the regularity of pre 
mium payments is not apt to wéary in 
well doing. As her income increases 
she will continue to divert a portion of 
it to this same channel of prepared- 
ness, the life insurance policy. 

os * = 


It is never known when a 
Died Soon person is going to need in- 

After surance. 2 may think he 

Insuring is amply providing for his 

* family by safely investing 
his surplus income at interest, but it 
is just possible that the time may come 
before he is fully prepared to leave 
them protection. The Mutual Benefit 
Life in the current issue of “The Peli- 
can,” prints a table showing three 
cases where the men needed life insur- 
ance much before they thought they 
would? 

The first case mentioned was issued 
in December, 1919, on a 19-year-old me- 
chanic of Detroit, Mich., in favor of his 
mother. He was killed in September, 
1920, in an automobile accident and 
the claim was prompt’y paid. 

The second one was on the life of an 
Indiana farmer who passed a normal 
examination in 1920 at age 47. He 
died: in September, 1920, of acute 
nephritis and the company paid his 


- administratrix $10,000. 


The third one was business insur- 
ance on the life of a resident of Wil- 
liamsport, Pa. The insured was 35 
years old and manager of a printing 
and binding company in whose favor 
the policy was drawn. The insured 
died in November, 1920, of typhoid 
fever, and the claim was paid by the 
company. The policy was issued only 
a short time before. 

Aside from their Mutual Benefit in- 
surance here referred to (all taken 
within a year) these three men, two 
of whom were married, had only $5,000 
additional insurance among them. 

* - * 


I. F. Marcosson, of the 
What Makes “Saturday Evening Post,” 
the in an interview in South 
Luck Africa with General Jan 
Smuts, one of the three 
outstanding political figures developed 
by the Great War, said to the General, 
pointing to the new moon which was in 
the heavens above the Smuts estate: 
“I’m sure that new moon means good 
luck to you.” 
“No,” replied the General. 
man that makes the luck.” 


“It’s the 





The Ontario Life & Accident has al- 


ready placed $500,000 of business on its 
books. 
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American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 
Address: 


HERBERT M. WOOLLEN, President 




















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1919: 


NIE bes ccaseuaendah dqenchouhsWreedaees\mdsanGLOnOuEwane vocnsdkeveuaie cic | 
MIO. 2h iswek auoudely ni chase cuswcahinzeaseatauheestsdinetead xdeverkcot cc, ocas : 1h 096 D8 6 | 
el -_ patos Nechenedcebeessctidads Sepgedbngeossbectereatudsbccecsccnes 049, 12 
aid bk connie ny subcie sab eelbeisaneubne nae bedsiec.%<.. 

I i ad phobias ahha scearateccecce.. irate | 
Total Payments to Policyholders since Organization.................... 840,173.80 | 


JOHN G. WALKER, Pres‘dent. 






















Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 


AM ANTONIDe 
epetrio COMPA 











PEOPLE 


37,005 


wrote to us last year and asked for an illustration of our “Income for 
Life” at theirfage. This valuable lead service explains why our 1919 
business showed a gain of 81 per cent. 
The Fidelity operates in 40 states. Full level net premium reserves 
is. Insurance in force over $173,000,000. Faithfully serving in- 
surers since 1878. 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 





























Are You Permanently Established? 


Write for Territory 











Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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New Dividend Scale 
of Mutual Life 


AN INCREASE AVERAGE OF 7 P. C. 





No Discrimination Made in Loading 
Refund Between Life and 
Endowment Forms 





The Mutual Life Insurance Company 
has announced its 1921 annual divi- 
dends and distribution of dividends 
scale. ; 

The increase in dividends roughly av- 
erages seven per cent. 

As in former years the percentage of 
loading refunded to different forms of 
life and endowment policies is the 
same, there being no discrimination be- 
tween different forms of life and endow- 
ment. 

The Mutual Life, as did some other 
companies, made a slight decrease in 
its dividend scale last year due to the 
heavy mortality of the influenza and 
the increase this year is a material ad- 
vance towards restoration of the sched- 
ule in use prior to last year. 





NON-CANCELLABLE A. & H. 





Underwriters’ Committee at Work; 
Many Suggestions Made as to Re- 
serve and Other Features 





The Bureau of Personal Accident & 
Health Underwriters at a recent meet- 
ing appointed a committee of five to 
draught recommendations for  pre- 
miums, rates and reserves for non- 
cancellable accident and health insur- 
ance. The members are: Benedict D. 
Flynn of the Travelers, chairman; E. 
E. Cammack of the Aetna Life; Meruyn 
Davis, of the Equitable of New York; 
J. M. Laird, of the Connecticut General; 


and Manton Maverick, Continental Cas-’ 


ualty. Besides the companies thus rep- 
resented, the Massachusetts Accident 
and the Pacific Mutual also belong to 
the bureau. 

Pointing out differences between a 
commercial accident policy, covering 
only a year, and a non-cancellable pol- 
icy, running up to the age of 65, Mr. 
Laird exhibited charts which showed 
that while under commercial experi- 
ence losses did not begin to increase 
rapidly until after the age of 50, under 
fraternal experience, the best available 
guide for the non-cancellable risk, the 
rate of sickness at age 45 is double the 
former, and at 60, triple. 

Various suggestions were made as to 
the manner of laying aside reserves to 
meet the steadily increasing losses cor- 
responding to increasing rate of sick- 
hess during the first generation. Sur- 
render value might then attach to the 
policies and a company might agree to 
continue insurance after premium pay- 
ments ceased until the reserve was 
used up. 





THE LOCKWOOD COMMITTEE 


The principal subject of discussion on 
the Street this week is the Lockwood 
Legislative Investigation Committee and 
whether the resolution to broaden its 
powers wiil go through. There is strong 
opposition on the part of the press to 
another “Armstrong Investigation,” as 
it is not believed necessary; neither 
will it aid the housing investigation. 





T. Louis Hansen completed twenty- 
five years of service with the Guardian 
Life Insurance Company on January 13. 
This is Hansen month with the Guard- 
ian agents and they have gone to work 
enthusiastically to show the popular 
Vice-president of the company what 
they think of him. 


“100 NEEDIEST CASES” 





How New York “Times” Charity Has 
Significance to Insurance 
Agents Illustrated 





The New York “Times” once a year 
tells of the one hundred cases in New 
York where charity is most needed. 
This report was recently discussed at 
a meeting of Provident Life & Trust 
men in New York. 

One of these cases told of a once 
wealthy woman who has five children 
and now is doing piece work at night. 
The article concluded: “Her Jot could 
be softened by the additional help of 
$30 a month.” 

What caught the eyes of the Newark 
agency was that call for $30 a month. 
Had her husband carried a monthly in- 
come policy for that amount the 
mother of his children would not be 
cited as one of the 100 neediest cases 
in New York. But perhaps it was an 
agent who was principally to blame; 
he may have been half-hearted in his 
canvass and if so he is badly in need 
of forgiveness for the things he left 
undone. 





H. L. KOLMAN LETTER 
The H. L. Kolman general agency is 
mailing this letter to prospective cli- 
ents: 
Dear Sir: If you were suddenly called 


“upon to terminate your activities in the 


business world either temporarily or 
permanently would you or your family 
be able to maintain the same standard 
of living to which you have been accus- 
tomed? 

If not, we would like to present a plan 
which will pay you or them an annual 
income for life of from $1,000 to $10,- 
000, depending on your present income, 
in consideration of a comparatively 
small annual deposit. Owing to the 
broad and unlimited coverage contained 
in this contract, we do not advertise it 
generally but submit the proposition to 
a carefully selected list. 

If you are interested in obtaining de- 
tails, we should be pleased to submit 
the facts upon request,—no obligations, 
of course. 





STODDARD FOR REFEREE 


A well-known general agent and an 
unusually successful agent, who are in 
controversy over return of commissions 
paid on policies which have been can- 
celled, have referred the matter to Ma- 
jor Francis Stoddard, of the Insurance 
Department, for adjudication. 





EXPECT $5,000,000 YEAR 
The C. W. Anderson & Son general 
agency of the State Mutual in this city 
expects to pay for $5,000,000 this year. 
In 1920 the agency reports having 
written $3,500,000. 





TUTTLE FOR COMMISSIONER? 

Former Congressman William E. 
Tuttle, Jr., of Union County, New 
Jersey, is being discussed as a possi- 
bility for insurance commissioner of 
that state. 





CHAIRMEN AT ALBANY 
Senator Towner and Assemblyman 
Gardner have been appointed chairmen 
of the insurance committees of the 
New York legislature. 





J. H. WOODWARD APPOINTMENT 

J. H. Woodward has been appointed 
assistant actuary of the Equitable Life 
Assurance Society. 





Life insurance can be sold at all 
times, although it is more needed 
sometimes. 





If you intend to work there is no bet- 
ter place than right where you are, says 
“The Organizer.” 





George R. Packard, a Philadelphia 
agent, is a new director of the Provi- 
dent Life & Trust. 


The New York Life in its bulletin 
this week featured the tennis cham- 
pions who are life insurance agents. 





Constance Woodward, of the Equit- 
able, made a great record last year. 





CAPABLE MEN 


“Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. of Agencies 














HOME LIFE 
INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 


The 60th Annual statement 
shows admitted assets of 
$37,780,735 and the Insur- 
ance in Force $185,755,819,— 
a gain for the year 1919 of 
over $27,600,000. The Insur- 
ance effected during the year 
was over $40,000, , or 63% 
more than in the previous 
year. The amount d to 
policyholders during the year 

+ was over $4,388,000. 


For Agency apply to 


GEORGE W. MURRAY, | 
Supt. of Agents. 


256 Broadway, New York, N. Y. 


























Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











We have passed the 


Half Billion Mark 





With over 
$530,000,000 


of insurance 
now in force 











Bankers Life 
Company 
Des Moines - - lowa 


Geo. Kuhns, President 











GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 


aWILL PAY THEM WELL] 











Ambitious, Productive = Trustwo 





THE BERKSHIRE LIFE INSURANCE CO. 
wb ne 
W. D. WYMAN, President 

A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Life Agents may be benefitted 
with 


W. 8S. WELD, Superintendent of Agencies 
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Distribution and Taxation 
of Decedents’ Estates 


In State of New York 








Compiled By American Surety Company 


























The American Surety Company has 
prepared a valuable table showing dis- 
tributions of personal ‘property of in- 
testate. which will interest all life in- 
surance men. It is published under 
the title of “Distribution and Taxation 
of Decedents’ Estates in the State of 
New York” and it was compiled to as- 
sist attorneys and counsel'ors at law. 
The table showing the distribution of 
surplus of personal property, after pay- 
ment of debts, is as follows: 

A. HUSBAND DYING LEAVES WIFE 


- AND DESCENDANTS. 


Wife and child or chi'dren. 

One-third to wife; remainder to child 
or children equally. 

Wife, child or children and issue of 
pre-deceased children. 

One-third to wife; remainder to child 
or children and grandchildren, the for- 
mer taking per-capita; the latter per 
stirpes. 

Wife and grandchiidren. 

One-third to wife; remainder to 
grandchi!dren in equal shares. 

Wife and intestate’s children by two 
or more marriages. 

One-third to wife; remainder to intes- 
tate’s children in equal shares. 

Wife and her children by a last or 
former marriage. 

One-third to wife; remainder to in- 
testate’s children in equal shares. 


B. HUSBAND DYING LEAVING 
WIFE, BUT NO DESCENDANT. 

Wife only. 

One-half to wife; remainder to next 
in kin. 

C. HUSBAND DYING SURVIVED 
BY WIFE AND BY BROTHER, SIS- 
TER, NEPHEW, OR NIECE, BUT NO 
DESCENDANT OR PARENT. 

Wife, and brother, sister, nephew or 
niece. 

One-half to wife; and the whole of 
the residue to wife, if it does not ex: 
ceed $2,000. If the residue exceeds 
that amount wife takes $2,000, in addi- 
tion to her one-half; remainder to 
brothers and sisters or their represent- 
atives. 


D. HUSBAND SURVIVED BY WIFE 
AND BY MOTHER, BUT BY NO 
DESCENDANTS OR FATHER. 

Wife and mother. 

One-half to wife; residue to mother. 

Wife and mother, brother, sister, or 
representatives of deceased brother or 
sister. 

One-half to wife; residue to mother, 
brother, sister, per capita, or represent- 
atives of deceased brother or sister per 
stirpes.* 

E. HUSBAND SURVIVED BY WIFE 
AND BY FATHER, BUT BY NO 
DESCENDANT. 

Wife and father. 

One-half to’ wife; residue to father. 

F. HUSBAND SURVIVED BY WIFE, 
BUT BY NO DESCENDANT, NOR BY 
PARENT, BROTHER, SISTER, NEPH- 
EW, OR NIECE. 

Wife only. 

The whole to the wife. 


G. HUSBAND DYING SUBSEQUENT 
TO WIFE, SURVIVED BY A DESCEN-: 
DANT OR DESCENDANTS. 

Child or children. 

The whole to the children equally. 

Child and issue of predeceased chil- 
dren. 

Whole to children per capita, and to 
issue of deceased children per stirpes. 

Grandchildren. 

Equally among the grandchildren. 

Children by two or more marriages 
by him. 

Equally among all his children. 

Children by wife’s last and a former 
husband. 

Whole to intestate’s children equally. 


H. HUSBAND DYING AFTER WIFE, 


SURVIVED BY NO DESCENDANT; 
OR A MAN DYING UNMARRIED. 
N.B. THAT PART OF STATUTE OF 
DISTRIBUTIONS RELATIVE TO “REP- 
RESENTATION AMONG COLLATER- 
ALS,” NOW LIMITS IT TO BROTH- 
ERS’ AND _ SISTERS’ “DESCEN- 
DANTS.” ‘ : 

Father only; mother only; father and 
mother; father, mother, brothers and 
sisters; father and brothers or sisters; 
mother and brothers or sisters. 

Whole to father. 


Mother and brothers or sisters. 

Whole to them equally. 

Father, mother, brothers or sisters, 
and children of predeceased brothers 
or sisters. 

Whole to father. 

Mother, brothers or sisters, and chil- 
dren of predeceased brothers or sisters. 

Whole to mother and brothers and 
sisters, per capita, and to the children 
per stirpes. 

Father, mother and children of pre- 
deceased brothers or sisters. 

Whole to father. 

Father, and children of predeceased 
brothers or sisters. 

Whole to father. 

Mother, and children of predeceased 
brothers or sisters. 

Whole to them equally. 

Father, mother, children, and grand- 
children of predeceased .brothers or sis- 
ters. 

Whole to father. 

Father, children, and grandchikiren 
of predeceased brothers or sisters. 

Whole to father. 


Mother, children, and grandchildren 
—children of predeceased brothers or 
sisters. . 

Whole to mother and to children of 
deceased brothers and sisters equally; 
the shares of the latter going to their 
children per stirpes. 


Brothers or sisters only. 
Whole to them equally. 


Brothers and sisters, and nephews or 
nieces,—children of predeceased broth- 
ers or sisters. 

Whole- to brothers and sisters per 
capita; to children of predeceased 
brothers and sisters per stirpes. 

Brothers or sisters and grandneph- 
ews or nieces—children of predeceased 
brothers’ or sisters’ children. 

Whole to brothers and sisters per 
capita, and to grandnephews or nieces 
per stirpes. 


Brothers or sisters, nephews or 
nieces, and grandnephews or nieces— 
children of predeceased brothers or sis- 
ters, and of their deceased issue. 

Whole to brothers and sisters, per 
capita, and to nephews and nieces, 
grandnephews and nieces, per stirpes. 

Nephews or nieces—children of pre- 
deceased brothers or sisters. 

Whole to them equally. 


Grandnephews or nieces—children of 
predeceased brothers’ or sisters’ de- 
ceased children. 

Whole to them equally. 

Nephews or nieces, and grandneph- 
ews or nieces—children of predeceased 
brothers or sister, and of their de- 
ceased issue. 

Whole to nephews and nieces per 
capita, and to grandnephews and nieces 
per stirpes. 


Brothers and sisters germane, and 
brothers or sisters consanguinean. 

Whole to them equally. 

Brothers and sisters consanguinean, 
and brothers or sisters uterine. 

Whole to them equally. 


Brothers or sisters consanguinean 
and uncles or aunts. 








THE TRAVELERS 


—good to represent because its success has made it 
conspicuous and favorably known, thus preparing the 
public for the approach of its representatives. 


Write to the nearest branch to-day for representation 


THE TRAVELERS 


INSURANCE ey INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 



































THE MAN 4x» THE JOB 


The time which all employees have looked forward to. 
when the job would be hunting the man instead of the man 
hunting the job, has evidently come. If you can do anything 
in the way of producing material or moral values, the job is 
waiting for you—looking for you. Life insurance companies 
have heretofore been in the position of the employee who had 
to hunt his job in order to get the opportunity to do the work 
he was able to do for the benefit of his employer and the com- 
munity at large. Now employers are looking for men and 
men who need life insurance are looking for a life company 
that will insure them. 


This advertisement is therefore printed here to notify the 
public that the New York Life Insurance Company, organized 
under the laws of the State of New York in 1845, is ready to 

do the job for those who need life insurance. The Company 

did the job for over TWO HUNDRED THOUSAND MEN 
AND WOMEN in 1919, but was obliged to turn away over 
FIFTEEN THOUSAND, not because the Company’s facilities 
were not ample, but because they applied too late—they were 
no longer insurable! They wanted protection to the amount 
of SIXTY MILLION DOLLARS, and the Company could not 
furnish a dollar. 


So the Company 1s printing this notice to the effect that it 
is ready to do the job for healthy men and women, on appli- 
cation. Its facilities are ample, its work has behind it the 

guarantee of seventy-five years of faithful service, a mutual 
organization with a membership of over a million insured 
persons, with ample reserves to meet every contingency. The 
Company has Branch Offices in the principal cities, and 
Agencies in nearly every county. You can easily find one and 
he will do the job—if you haven’t waited too long. 


New York Life Insurance Company 
346 & 348 BROADWAY, NEW YORK, N. Y. 
DARWIN P. KINGSLEY, President 
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Whole to brothers and sisters. 
I. HUSBAND DYING AFTER WIFE, 

SURVIVED BY. NO DESCENDANT; 
oR A MAN DYING UNMARRIED. 
GERMANE, CONSANGUINEAN, UTER- 
INE. . 

Brothers and sisters uterine and un- 
cles or aunts. 

Whole to brothers and sisters. 

Father and brothers or sisters con- 
sanguinean or uterine. 

Whole to father. 

Mother and brothers or sisters, con- 
sanguinean or uterine. 

Whole to mother and brothers and 
sisters equally. 

Father, mother, and uncles or aunts. 

Whole to father. 

Mother and uncles and aunts. 

Whole to mother. 

Grandfather, grandmother and moth- 
er. ‘ 
Whole to the mother. 
Grandfather or grandmother and 


brothers or ‘sisters. 
Whole to brothers and sisters equal- 








Insurance | 
That 


Insures 





Protection 
That 


Protects 





ly. 








Great grandfather and great uncles’ 
or aunts’ children. 

Whole to great grandfather. 

Great grandparents, nephews. or 
nieces and uncles or aunts. 

Whole to them equally. 

J. WIFE DYING, SURVIVED BY 
HUSBAND, AND DESCENDANTS. . ; 
—_ Husband and chi'dren of marriage. ‘ 

-_ One-third to husband; residue to chil- C 

"t A Contract For Every Need 
Husband, children of marriage, and on rac or very ee 
issue of deceased children. 

One-third to husband; residue to chil- 
dren per capita, and grandchildren per 


stirpes. 


Husband and grandchildren. 
One-third to husband; residue to e 

grandchildren. 
Husband and children by the wife’s 1 he Equitable 


last and a former marriage. 








lL 





| 





One-third to husband; residue to chil- 


cats wwe | | ife Assurance Society 


DANTS. ‘ 


Husband. 
One-half to husband; remainder to of the 


next of ‘kin, but refer to titles B and C. 
L. WIFE DYING AFTER HUSBAND, 


SURVIVED BY A DESCENDANT OR . b 
oe nited States 


Children. 
Whole to children equa'ly. 
Children and issue of predeceased 


children. 
bie to children per capita,.and to 
issue of deceased children per stirpes. ° 
W. A. DAY, President 


Children of husband’s last and a for- 





~ 


"Whole to -wite’s children equally. 
120 BROADWAY Did, ak. weeds. NEW YORK 


Children of husband’s former mar 
riage, and sisters. 

Whole to sisters equally. 

Children by two or more marriages 





of wife. 

Whole to chi'’dren equally. 

M. WIFE DYING AFTER HUS- 7 : S 
BAND, SURVIVED BY NO DESCEN- e mn 
DANTS OR A WOMAN DYING UN- 2 
MARRIED. ; 5 

Next of kin. g 
Pah Ems amma rg under Statute 0 9 5 
of Distributions, as that of a ma 
ot nig Equitable’s ; 

77 


N. AN ILLEGITIMATE. SURVIVED 
BY NO WIFE, OR HUSBAND, AND 


NO CHILDREN, r 
oO ; 
Whole to mother,—If no mother, the Complete Cir cle 


relatives of deceased take “on the part 

of” the mother. 
0. A WOMAN DYING LEAVING NO 

LAWFUL ISSUE. 
legitimate children. O : 
Such children inherit her personal 

property as if legitimate. 


ee 
LIFE PRESIDENTS BOOK P 
The printed proceedings of the four- rotection 
teenth annual convention of the Asso- 
ciation of Life Insurance Presidents , 
consists of a book of 175 pages which 
has been mailed. Ninety-five life insur- 
ance companies were represented at the 
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convention. Insurance executives and 


others present numbered 357. 
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lished every Friday by The Eastern 
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THE FIRE INSURANCE EXAMINERS 

The fire insurance examiners of New 
York have formed an organization 
which is one of the most interesting 
in the insurance business. Heretofore, 
the fire examiners have not had much 
to say for themselves, and have had 
no means of inter-communication. Then, 
it was decided to form an association. 
The ease and skill with which this was 
done has surprised the street. About 
four hundred men got together, and 
appointed a list of committees as long 
as that of the National Board’s, and, 
particularly, a press committee which 
is showing what can be done in the 
way of good publicity. The association 
has the best wishes of everybody in in- 
surance and is bound to be a big educa- 
tional. factor in the business. 





REPORTS ON INSURANCE CONDI- 
TIONS IN MANY COUNTRIES 
The Insurance Department of the 

Chamber of Commerce of the United 

States is doing good service in ac- 

quainting insurance interests with in- 

surance conditions in various parts of 
the world, which it is now doing 
through a series of bulletins. In bul- 
letins sent out on January 6th reports 
on insurance conditions in Coahuila, 


Mexico; Colon, Panama; Dominican 
Republic; Colombia and Ecuador are 
described. 





THE LOCKWOOD COMMITTEE 

The New York “Word” printed a 
long story on Wednesday morning with 
this head: “Fire Insurance Men to Op- 
pose Housing Inquiry.” The story was 
based upon the fact that William H. 
Stevens, president of the Agricultural, 
will attend a hearing at Albany on the 
Lockwood resolution the latter part of 
next week, if the hearing be public. 
The story also contained denials of 
President Case and former President 
Russell that the National Board would 
send a delegation to Albany to make 
protest. There is no reason in the 
world why Mr. Stevens, president of a 
fire insurance company, Mr. Sabin, 
president of a trust company, or Mr. 
Conover, president of a bank, should 
not go to an Albany hearing to get a 


first-hand impression of what the legis- 
lators are attempting to do. As many 
insurance companies, banks and trust 
companies have been subpoenaed and 
as there have been threats aimed at 
the banking and insurance interests 
printed in daily papers, it would be 
more advisable to have first-hand in- 
formation rather than to read what 
happens at a hearing in the daily pa- 
pers of the following morning. It can 
be definitely stated that the National 
Board of Fire Underwriters has not de- 
cided to send a committee to Albany. 
Individual members may do as they 
please. 


MAJOR WANVIG RESIGNS 





Resident Secretary of Yorkshire Will 
Announce His New Plans at 
Later Date 





Major Harry F. Wanvig, branch sec- 
retary of the Yorkshire, has resigned 
and his future plans will be announced 
later. He began his insurance career 
as an adjuster in Montana, became man- 
ager of the Butte, Mont., branch of the 
Pacific Coast Adjustment Bureau arfd in 
1914 went in the field in the Middle 
West with the Yorkshire. In the war 
he served in France as a major in the 
Field Artillery. 





MADE ASSISTANT MANAGER 

Henry M. Marshall, for the past 
eleven years resident secretary in Chi- 
cago for the United States Fidelity & 
Guaranty and bond underwriter in the 
Chicago branch office, has been made 
associate manager of that office. Mr. 
Marshall was formerly engaged in the 
practice of law and was legal adviser 
to various departments of the company 
at its home office in Baltimore before 
going to Chicago. He will continue to 
supervise the bond underwriting in the 
Chicago branch but will also assist 
Manager George E. Brennan in execu- 
tive matters. 





DINNER TO PATTERSON 

Representatives of the fire depart- 
ment of the Automobile Insurance 
Company in the New York office, 100 
William Street, gave a dinner to J. 
Harvey Patterson at the Drug & 
Chemical Club on Tuesday night. J. 8. 
Turn, manager of the Aetna Life in 
New York, presided at the dinner. A 
traveling bag was given to Mr. Patter- 
son who has resigned to become vice- 
president of the A. M. Best Company. 





TORONTO BRANCH 
The Liverpool & London & Globe, ‘the 
Globe Indemnity and the Liverpool- 
Manitoba are opening a branch office in 
Toronto. 





CLAIM MEN MEET 
The annual meeting of the N. Y. 
Claim Association was held on Wednes- 
day. night at the Yalé Club. 





LEASES FIVE FLOORS 
One of the big casualty companies 
has leased five floors of the building at 
the southeast corner of Fulton and Wil- 
liam streets. 





MUTUALS ENTER MARYLAND 

Three more mutuals which have en- 
tered Maryland are the Protective Mu- 
tual Fire Insurance Company and the 
Mill Owners Mutual Fire Insurance 
Company, of Illinois, and the Allied 
Mutuals Liability Company of New 
York. 





BUY FLACH AGENCY 
The Flach Insurance Agency of (At- 
tica, N. Y., has been sold and the new 
rame will be Austin-Rogers Insurance 
Agency. Miss Katherine Flach will 
remain in the office. 


Clarence Krouse, Philadelphia agent, 
was in town this week. 











PAUL L. HAID 





Paul L. Haid is to be elected presi- 
dent of the Farmers of Cedar Rapids, 
Iowa, on Monday. Mr. Haid made a 
splendid reputation as a special agent 
for .the Fidelity-Phenix in Western 
Pennsylvania, having joined the forces 
of that company in 1914. Before that 
he had valuable experience in local ag- 
ency production. He was called to the 
home office in March, 1918, as executive 
special agent for the American Eagle, 
Continental and Fidelity-Phenix. In 
January, 1919, he was elected assistant 
secretary, and in August, 1920, became 
personal assistant to Mr. Evans. A few 
weeks ago he was elected secretary of 
the three companies and assistant to 
the chairman of the boards. 

*” * * 


James H. Epworth, the New York ag- 
ent who disappeared in February, 
found himself in California a few days 
ago. He had been suffering from 


aphasia. 
* * x 


W. L. White has been special agent 
of the Equitable Life Assurance Society 
at Easton, Pa., for a quarter of a cen- 
tury. He closed the year with $600,000 
paid-for insurance divided in this way— 
$351,000 regular and $250,000 group. 

2s ¢ 6 


Valentine Howell, who resigned as 
ass stant actuary of the Equitable of 
Iowa to become assistant actuary of 
the Guardian, was graduated with hon- 
ors from the University of Pennsylvan- 
ia in 1914, having completed the four 
year course in three years, and almost 
immediately entered the services of 
The Prudential where he remained un- 
til he accepted the position of Assist- 
ant Actuary with the Equitable of Iowa. 
In the fall of 1917 he was’ loaned by 
The Prudentia! to the War Department 
in order that he might assist in the 
organization of the Statistical Depart- 
ment of the Bureau of War Risk Insur- 
ance. Mr. Howell is a fellow of the 
Actuarial Society of America and a 
member of the Actuarial Institute. He 
passed the six examinations required 
to admit him to the Actuarial Society 
of America within three years, and 
after he had qualified it was necessary 
for him to wait for a whole year before 
he attained the minimum age for ad- 
niission to the Society. 

* * ” 

William H. McGee, it is reported, is 

to make a trip to the Coast. 





DROPS PHYSICIANS’ COVER 

The Maryland Casualty will cease 
writing physicians’ liability and de- 
fense insurance February 1. Because of 
the excessive cost of defending suits 
and the small volume of business the 
company’s: experience has not been 
saisfactory. 





The New Jersey legislature is in 
session. " 


THE HUMAN SIDE OF INSURANCE 











Jonathan K. Voshel’, superintendent 
of the Calvert D'strict of the Baltimore 
branch of the Metropolitan Life, was 
notified by James S. Roberts, of the 
Home Offic, that he is the last pcrscn 
to whom ¢n indus'rial policy was issuca 
by the company in 1920 Th’'s policy 
was also tha last of 60,09) to he issued 
during Christmas week 

* * * 


Witliam Quaid, Jr., has arrived at 
1038 Fifth Avenue, New York. His 
father, who is an officer of the Conti. 
nenta', savs the young man has not 
Cecided vet whether he will be an ° 
surance men, a banker or comm-n ‘cr 
c*> some salt water craft. 

* +” . 


Cc. J. Timbers, for the past four years 
connected with the state insurance de- 
partment of Wisconsin, has resigned to 
become vice-president of the State Bank 
of Highland at Highland, Wis. He has 
been succeeded by L. M. Merrill, Madi- 
son, who was formerly connected with 
the insurance inspection bureau here. 
Timbers came to Madison from Mauston 
and was one of the leading men in the 
department when he resigned. 

oe * + 


R. E. Stronach, marine secretary of 
the Aetna Insurance Company, has 
sailed for Cuba to look into matters 
relative to the classes of insurance 
written by that department. With him 
is sailing H. R. Tomlinson, one of our 
fire examiners, and they expect to re- 
turn via the Southern Coast States, 
visiting Aetna agents and field men at 
those points. 


of a * 

John Cashman Flynn, loss manager 
of the automobile department of Corn- 
wall & Stevens, is one of the young 
insurance men who dates his experi- 
ence as before the war and after the war. 
His co-workers tell of his part in the 
Argonne drive where he received numer- 
ous wounds. Mr. Flynn has just worked 
out a zoning system for the United 
States for the assignment of adjusters 
to convenient territories. 

* a * 


E. E. Clapp, who retired recently 
from active managership of the Fidelity 
& Casualty’s William Street branch, 
has just passed his 83rd birthday. Al- 
though Mr. Clapp spends most of his 
time in retirement with his family in 
East Orange, he drops into William 
Street every few weeks to see his 
friends. The Providence-Washington 
appointed him agent in Albany not long 
after the Civil War and eleven more 
companies followed. In 1880, the Fi- 
delity & Casualty induced him to come 
to New York, where he built up a phe- 
nomenally successful insurance general 
agency. 

* * x 

W. A. Kuser, elected a director of the 
Pennsylvania Mutual Life at the annual 
meeting of the directorate, is a brother- 
in-law of President Forrest F. Dryden 
and a nephew of Director A. R. Kuser, 
of The Prudential Insurance Company 
of America. The newly elected di- 
rector is president of the Lexington 
Motor Company and a director of the 
Phoenix Trust Company of Philadelphia. 
He holds membership in the Manufac- 
ro seg Club and the Overbrook Golf 

ub. 





George McCaffrey, formerly manager 
of the Maryland department of the Gen- 
eral Adjustment Bureau, is now asso- 
ciated with George R. Gable and A. H. 
Likes, independent adjusters. 





M. J. Klose is returning to Newman 
& MacBain, having resigned from Wm. 
H. McGee & Co. 





The fire board of Bristol, Conn., has 
contracted for a motor truck with 75 
foot aerial ladder, to cost $15,000. 
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Sees No Benefit in 
Insurance Probe 


VIEW OF NEW YORK “HERALD” 





Says Attempt to Broaden Lockwood 
Powers Would Not Help Housing; 
“World” Interviews 





The attempt of the Lockwood Inves- 
tigation Committee to have the legisla- 
ture enlarge its powers to include an 
all-embracing probe of banking and in- 
surance is the insurance question of 
compelling moment. The New York 
“Herald” on Wednesday morning de- 
clared that the Lockwood Committee’s 
resolution for broader powers would 
give it more scope than the Armstrong 
Committee which turned the financial 
world upside down has; and even if it 
had that power it would only serve the 
purpose of starting “a furore over small 
irregularities which might be damaging 
to the whole financial situation. The 
public would suffer eventually and 
housing would not be benefited.” 

Story in New York “World” 

The New York “World” on Wednes- 
day printed a story with this mislead- 
ing head: “Fire Insurance Men To Op- 
pose Housing Inquiry,” in which were 
reports of talks with President Charles 
Lyman Case, F. C. Buswell, former 
president; and W. H. Stevens, presi- 
dent of the Agricultural. Kt was to the 
effect that heads of fire companies will 
attend a hearing and oppose the pas- 
sage of the new Lockwood resolution. 

Messrs. Case and Buswell denied that 
official action had been taken by the 
National Board to oppose the passage 
of the new Lockwood resolution. Mr. 
Stevens was quoted as follows’ by the 
“World”: 


“The Lockwood committee was appointed to 
investigate housing conditions in New York. 
Then it occurred to them that they might help 


matters there by compelling financial institu- 
tions, including insurance companies, to in- 


vest ‘in mortgages in New York City. 

“Ic called upon the insurance companies and 
the banks to make a showing of their invest- 
ments in detail for the last sixteen years. We 


were required to give a schedule showing every 
investment and they were to be classifi d into 


five or six different kinds. It would* have 
taken 2.000 tables from us and would have kept 
our chief accountant busy two months. We 


accordingly made an appeal to them to reduce 
their requirements, en finally they let us off 
on these requirements of tables to four years. 
It took us ten days to get them out. If all 
the insurance companies of the State had 
obeyed the first request it would have taken 
2,000,000 typed pages to report. 
Against “Frozen” Securities 

“Legislatures have said what class of invest- 
ments we could not make, but never yet has a 
Legislature told us what kind of investments 
we must make. It would be a serious thing 
to compel insurance companies to invest in 
frozen securities. for it is vital that their in- 
vestments be fluid. 

“Mr. Untermyer has commanded quite a lot 
of attention with his housing investigations in 
New York, but it would not seem reasonable 


Fire Insurance Department. 





for him to ask us to invest in mortgages on 
real estate, which he has been endeavoring to 
show was overvalued. If New York State can 
compel us to invest in this class of securities, 
then every other State in which we do business 
can do so, and in a little while we would have 
all of our money tied up in frozen securities 
and face a serious situation when compelled 
to get money to pay claims. 

“Another thing, all securities are down now, 
and if this investigation is carried on as 
planned, it will show that the banks and in- 
surance companies are loaded up with securi- 
ties that just now are worth much less than 
was paid for them.” 





CREDIT UNION MEETS 





Hears Graphic Talk By ElWas Klein 
and Asks Him To Work 
Out Ideas 





After a fiery denunciation of what 
he understood fo be the credit methods 
of the Insurance Credit Union, Elias 
Klein, associated wtih Joseph D. Book- 
staver, at a meeting in the Gauvin 
offices last Monday was invited to join 
the Union and take a place on the 
credit committee. 

“A clerk borrows from his salary,” 
said Mr. Klein. “Then what? He 
borrows from the boss. Then what? 
He goes to the loan shark. Then what? 
‘Oh, yes, Tom, lend me $15.’ And with 
$15 in. his right hand he draws $100 
from the Credit Union with his left 
hand.” Mr. Klein protested further 
égainst any system which wou'd help 
an insurance clerk run into debt with- 
out the knowledge of his employe and 
also made valuable constructive sug- 
gestions. The meeting came to a dra- 
matic conclusion with a remarkable 
give and take spirit and an invitation 
to Mr. Klein to work out his ideas 
from the inside of the organization. 





MASSACHUSETTS CO-INSURANCE 





Question Now Being Considered By 
Insurance Commissioner Hobbs 
and By Legislature 





Clarence W. Hobbs, commissioner of 
insurance of Massachusetts, is investi- 
gating the question of co-insurance, 
and is said to be in communication 
with various banking and business in- 
terests of the state. The matter of co- 
insurance is now before the Massachu- 
setts 'egislature. 





AD MANAGERS MEET 
The advertising managers of the fire 
insurance companies held a meeting 
this week. 





TO WRITE RAIN 
The Home of New York expects to 
write rain insurance within. the next 
two months, it is reported. 





The Corning, N. Y., fire department 
has bought a motor fire truck and will 
sell its horses. 


——THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 





MORGAN G. BULKELEY, President 
CASH CAPITAL 


$2,000,000 
$11,022,207.23 


'$6,966,656.56 


SURPLUS TO POLICYHOLDERS 


$4,055,550.67 





FIRE AND ALLIED LINES 


Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Automobiles, Aircraft, Fleaters. 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 


Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 
Affiliated with 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 











1841 







hsurance (. 


oF NEw HAVEN. CONNECTICUT. 


RIOT ‘and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


: AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 
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MARINE AND FIRE 
INSURANCE COMPANY, Limited 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 MAIDEN LANE, 


NEW YORK 








LEWIS & GENDAR, 


INC. 
NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 




















Telephones: John 63-64-65 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. ‘of New Jersey 

Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia. Assce. Corp. of London 


\ Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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3 American Companies 
Operate in Ecuador 


HOW RATES ARE MADE THERE 





Ten British Companies; Commissions 
10 Per Cent With 5 Per Cent 
Contingent Paid 





The Fidelity-Phenix, Globe & Rut- 


gers and insurance Company of North 
America are operating in Ecuador. 
British companies there are the Liver- 
pool & London & Globe, Commercial 
Union, Northern, Phoenix, Roya!, York- 
shire, Union, London & Lancashire, 
Guardian, and Atlas. 

F. W. Goding, American Consul Gen- 
eral at Guayaquil, says of insurance 
conditicns: 

“It should be understood that no sta- 
tistics of fire insurance are published 
in Ecuador, and none gathered by any 
one; hence material for a report on 
the subject must be obtained from 
those direetly interested. 

“As a rule the cities are divided by 
insurance companies into districts ac- 
cording to the risk to be assumed in 
which the business is limited to a 
stated sum. The liability of the prop- 
erty insured is one-fourth. 

“The commissions usually are 10 per 
cent with a yearly profit commission 
of 5 per cent. — 

“The powers of attorney given to 
agents include writing policies; recov- 
ery of salvage; court proceedings; ar- 
bitrations with necessary bond; to sue 
and be sued. 

“The rates of insurance are: Fire- 
proof buildings 1% and 1% per cent de- 
pending upon the structure. Adobe or 
cane bui'dings, roof of clay, roof tile 
or iron, 3% per cent. Iron buildings, 
or those constructed of non-resinous 
lumber, roof of tile or iron, 5% per 
cent. All other buildings 7 to 7% per 
cent. Except fire-proof buildings of 


more than the ground story, and ex- 
ceeding 6 meters in height, 1 per cent 
additional for each story after that on 
the ground. Custom house _ stores 
(floating,) 6% per cent. An extra 
charge of 5 per cent on all premiums 
to cover local taxation. The National 
Company in all cases charge one per- 
cent less. 

“Private residences are usually in- 
sured only when mortgaged, and some 
merchants carry small insurance on 
their stocks; but, owing to the high 
rates charged for insuring, very few 
carry adequate protection. 

“The risk of loss assumed by insur- 
ance companies cannot be great, as the 
total loss by fire during the last ten 
years is less than $50,000, while the 
1919 premiums were $231,743.” 





COLLISION RATES UNFAIR 
Should Be Adjusted to Conform With 
the Individual Record of the Applli- 
cant, Says Herman Bayern 





Herman A. Bayern, specialist in auto- 
mobile insurance brokerage, advocates 
a revision of automobile collision rates 
to provide for the records of the as- 
sured. “The average man has only one 
collision in many years,” says Mr. Bay- 
ern, “whereas many have several in one 
year. Is it fair that the rating boards 
should penalize the careful owner for 
the faults of the notably careless? 

"Moreover, the careless owner isa 
menace to the companies themselves. 
If his record is bad they have no re- 
course, under fixed rate. policies, but 
to take their loss and cancel his policy. 
His broker immediately insures him 
in another company and, presumably, 
the same thing is repeated. Only a few 
companies, like the Aetna, inquire 
whether the applicant had ever had his 
policy cancelled or his application re- 
jected. Perhaps this is because of the 
small chance that a poor risk will ad- 


mit his shortcomings. It ought to be 










Incorporated 1849 


Metropolitan District 
C. G. Smith, Agent 
1 Liberty Street 


SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


New York Offices 


Service Department 
Geo. A. Hill, Jr., Special Agent 
1 Liberty Street 





Cash Capital $2,500,000 


Marine Department 
Talbot, Bird & Co., Inc. 
General Marine Managers 

63-65 Beaver Street 
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TOTAL ASSETS - - 
TOTAL LIABILITIES” - 
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O. J. PRIOR, President 








INCORPORATED 1868 


* Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


1920 


- - - $1,448,852.62 
847,154.95 
601,697.67 


W. M. CROZER, Secretary 

















easy for companies, through the ma- 
chinery of a conference, to identify un- 
promising applications and to discrimi- 
nate against auto owners with bad 
records.” 





Parcel post insurance is one of the 
first to feel business depression. This 
seems to be due to a falling off in the 
volume of mail-order business and to a 
greater tendency to take a chance. 


The Western Automobile of Fort 
Scott, Kan., has absorbed the fourth 
mutual within three years, namely, the 
Mutual Automobile Casualty of Okla- 
boma City. * 





Cleveland automobile insurance men 
are organizing to co-operate with the lo- 
cal automobile club and other tangent 
interests to deal with theft and collision 
problems. 
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Columbia Insurance Co. 
. New Jersey 


COLUMBIA 


Insurance Co., New Jersey — 


Time To Grow— 


All the world grows—and the automobile busi- 
ness is growing now. The specialized automobile 
departments of the Columbia and Union Marine, with 
the allied office of the Norwich Union Indemnity, issu- 
ing combination or separate policies, offer complete 
automobile facilities and service second to none. 


Allied Offices of Service and Progress 


Union Marine Ins. Co. 
Liverpool 





F. H. CAUTY, Manager 


27 William Street, New York 


CARROLL E. ROBB, Mgr. Auto Dept. 


Norwich Union Indemnity Co. 
New York 
W. G. FALCONER, President 
45 John Street, New York 
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“Don’t Be Familiar,” 
Says Carroll L. De Witt 


ADVICE TO JERSEY FIELD MEN 





Let Older Agents Make First Acquaint- 
ance Advances, Says Well Known 
Agency Superintendent 





Carroll L. DeWitt, of Fred S. James 
& Company, was the speaker at the 
January 10th meeting of the New Jer- 
sey Field Men’s Club held in Newark. 
Nearly fifty special agents attended. 

Mr. DeWitt addressed his talk prin- 
cipally to the younger field men and 
summed up the attributes of an ideal 
special agent from his broad experi- 
ence. “The tendency of the times,” 
according to Mr. DeWitt, “is now to- 
wards the large agents. The man 
needing fire protection during the war 
went to the large agent for advice and 
for his service and now that the war 
is over still gives him his business. 
The small agent has a place, but the 
large agent is the biggest factor in the 
business at the present time. 

“A great many people have the idea 
that the field man is simply a collector. 
Of course, that is a very important 
part of his work. The special agent 
that can successfully collect’ balances 
usualy makes a good agent. The spe- 
cial agent should not lose sight of the 
fact that he must cultivate his local 


_agents, and agency cultivation is in- 


deed an art. Too many agents pride 
themselves on the business. that they 
cancel. If it happens that they cancel 
a policy and later there is a fire, they 


consider that they have done a wonder- - 


ful thing. The cancelling of business 
is but a part of their job, and should 
be considered as such.” 

Mr. DeWitt spoke of the young spe- 
cial agent who makes the big mistake 
of being too familiar with the older 
men in the business, its “Hel'o, ‘Joe’ 
Cloud,” “How do you feel, ‘Cy’ Wood- 
bury,” and “All right, ‘Pete’ Dietrich.” 
Mr. DeWiit earnestly advised the 
younger men to let the older men in 
the business make the first advances. 

“Don’t try to fool an old field man. 
If he has been awake at all you will 
find it a pretty hard job. The best way 
for a new man to become acquainted 
is to ask for advice or to approach him 
slowly and give the older man an op- 
pcrtunity to help.” 

T. Alfred Fleming, supervisor of fire 
prevention and conservation for the 
Vational Board of Fire Underwriters, 
paid a tribute to Mr. DeWitt and then 
went on to say that he considered 
friendship, fellowship, comradeship and 
citizenship the biggest part of a special 
agent’s work. 

This meeting was presided over by 
€. G. Baxter who is president of the 
club. Louis H. F. Peck, vice-president, 
Herbert L. Denny, secretary and 
Charles H. Ebbets, treasurer, were 
present. Some of the others present 
were Frederick Ackerman, M. B. Jones, 
G. M. Emmons, Gilbert E. Stecher and 
William Morrison. 





GRINNELL EXPANSION 

The Grinnell Company, pursuing its 
policy of expansion in all that relates 
to industrial piping, has recently ac- 
quired the controlling interest in Amer- 
ican Moistening Company. That com- 
pany since 1888 has been one of the 
leaders in the field of humidifying and 
its devices and installation work are 
well and favorably known throughout 
the textile industry. 

The founders of Grinnell Company 
through their ownership of the U. S. 
Aerophor Air Moistening and Ventilat- 
ing Company back in the early 80’s were 
among the pioneers in this field. The 
business, therefore, is one with which 
they have long been closely in touch. 





Harry M. Wolf, Baltimore, has been 
appointed agent of the Patriotic. 




















ORGANIZED 
1853 


CASH CAPITAL 
$6,000,000 





A NEW STATEMENT REFLECTING SOUND 
PROGRESSIVE UNDERWRITING 


THE HOME INSURANCE COMPANY, 
NEW YORK 
‘January 1, 1921 


Total Assets ........$62,015,138.85 
Total Liabilities ..... 43,563,394.61 


Surplus as Regards 
Policyholders ..... 18,451,744.24 


These statement figures are based on the actual market 
values as of December 31st, 1920. 


THE HOME 


NEW YORK 


ELBRIDGE G. SNOW, President 





* 56 Cedar Street, New York . 





Aircraft, Automobile (Complete Cover in Combination Policy) 
Crop Investment, Earthquake, Explosion, Fire and Lightning, 
Flood, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commissions, Registered Mail, Rents, Rental Values, Riot 
and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, 


Use and Occupancy, Windstorm. 
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New Lunch Club Has 
Numerous Advocates 


NO PLACE TO TAKE VISITORS 





United States Manager Says He Would 
Encourage All His Junior 
Officials to Join 





The article in The Bastern Under- 
writer of last week, discussing the need 
of a new luncheon club in the insurance 
district, brought a number of letters of 
approval to this paper. An interesting 
communication from the United States 
manager of one of the leading foreign 
fire insurance companies read as fol- 
lows: 

“You are ‘mighty right,’ as we used 
to say in the West, in your remarks 
about the great need of an insurance 
lunch club, which, by the way, should 
not be restricted to insurance member- 
ship. So far as I know no club has ever 
yet succeeded that has limited its mem- 
bership to those engaged in any one line 
of business, and the reasons are many 
and obvious. 

“While I cannot personally take any 
part in the organization of such a club, 
for I already belong to one of the lead- 
ing downtown clubs where I have been 
for many years and therefore have valu- 
able associations, yet if such a club as 
you propose were to be formed I should 
certainly encourage our junior officials 
to seek membership therein.” 

From W. B. Snowden, assistant man- 
ager of the Pacific Mutual, this letter 
was received: 

“The writer has read with great inter- 
est your article in the current issue of 
the Underwriter regarding ‘An Insur- 
ance Luncheon Club.’ 

“You will recall that a few years ago 
we had such a club called ‘The Under- 
writers.’ I was very sorry to hear when 
I returned to civil life from Uncle 
Sam’s Army that the club had gone out 
of business. I am quite in accord with 
all that you state regarding the need 
of such a club now and I am positive 
that it would be a very easy matter to 
get at least one thousand insurance men 
who will be willing to aid and join. I, 
personally, shall be only too glad to do 
all that I can to help push the work 
along if you only start some such move- 
ment. 

“I am going to suggest that you, 
knowing as you do, a large number of 
executive officers of various companies, 
appoint a committee of about five or six 
to meet with you to discuss and start 
a movement. This committee could be 
one appointed purely as a temporary 
one to start the ‘ball rolling,’ and when 
they have done a little missionary work 
and brought a few men together, and 
created the new organization, appoint 
its regular committee in the usual regu- 
lar way. 

“If this were done, we would be get- 
ting somewhere and starting something 
today that is so highly necessary in our 
business. I, personally, have to enter- 
tain a number of people at luncheon and 
it is almost impossible owing to the 
restaurant situation to do this properly 
and it is almost impossible to become 
a member of any of the present &xisting 
downtown clubs.” 





TOWN DEFICIENCY CHARGES 





Topic of Discussion at January 10th 
Meeting of Pennsylvania Field 
Club, Harrisburg 





On January 10th a dinner meeting 
of the Pennsylvania Field Club was 
held at the Harrisburg Club, Harris- 
burg, Pa. 

Mr. Hill, chief engineer of the Un- 
derwriters’ Association of the Middle 
Department, spoke on the subject 
of town deficiency charges according to 
schedule compiled by National Board of 
Fire Underwriters, and incidentally dis- 
cussed the merits and demerits of differ- 
ent water works systems; Reading, Pa., 
in particular. 
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Estimate of New 
Underwriting Manager 


H. BELDEN SLY’S PERSONALITY 





Choice of Vice-President of Employers 
Highly Regarded; Trained in Field 
and Board Rooms 





By Charles E. Belcher 


(Mr. Belcher, editor of “The Standard,” 
of Boston, furnishes, at the request of 
The Eastern Underwriter, the following 
pen sketch of Mr. Sly with’ whose per- 
sonality he has been in close touch for 
many years.) 


I’ have your request for a personal 
estimate of H. Belden Sly, who as an- 
nounced will be vice-president and un- 
derwriting manager of the new $2,000,- 
000 fire company being formed by the 
Employers Liability Assurance Corpora- 
tion. 

Mr. Sly’s selection for the important 
post. unquestionably results from his 
fourteen years’ record of intelligent 
service with the Continental, supple- 
mented by his high-grade work as man- 
ager of. the Boston Board and as well 
by the fact that he is fortunate in hav- 
ing developed loyal friendships among 
influential men whose unqualified en- 
dorsements were very helpful. He was 
not a direct candidate for the position, 
his equipment having first been brought 
to the attention of the Employers by his 
friends. 

Samuel Appleton, United States man- 
ager of: the Employers, and conceded to 
be one of the most successful execu- 
tives of the business and a keen judge 
of men, never wavered from the start 
in his preference for New England train- 
ing, nor in his conviction that a man 
who had successfully represented a 
large company in this field could be de- 
veloped to larger responsibilities, and 
he cites a long list of conspicuous suc- 
cesses attained by former New England 
special agents in justification of his 
conclusions. 

Fime Service For the Business of Fire 
Insurance 


As is well known, a head office execu- 
tive made a thorough survey of ma- 
terial, but the final choice was a New 
England man who was one of the first, 
if not the very first, to be seriously con- 
sidered. 

Belden Sly is a clean cut, well built 
man of forty-six who could pass for sev- 
eral years younger. 

He is a clean thinker, whose alert 
mentality is reflected in quick motions 
and an incisive manner of speech. His 
record has been non-spectacular, and 
represents nearly two score years of 
conscientious, well directed effort, four- 
teen in the service of a single company. 
His standing among the members of the 
New England Insurance Exchange may 
be judged by the fact that he served 
two terms as vice-president and was 
obliged to decline the use of his name 
for higher honors in deference to the 
wishes of his company. 

He approaches the greatest oppor- 
tunity of his career with a full realiza- 
tion of its many responsibilities and the 
magnitude of his task. He may be re- 
lied upon to select his staff with the 
sole thought of building up an efficient 
organization and an underwriting and 
agency plant in which Boston and the 
— Liability may take justifiable 
pride. 

Success of Samuel Appleton 

Samuel Appleton of the Employers 
Liability Assurance, who will be presi- 
dent of the fire company and will .super- 
vise its finances and general welfare, 
is one of the conspicuous successes of 
the business, having developed the 
American affairs of the Employers Lia- 
bility from modest figures in 1899 to a 
premium income in excess of $25,000,000 
for 1920, and a reputation for service 
and fair dealing second to none. 

As the underwriting manager of the 


new company must work with him, and 
have his full confidence, it is significant 
that the final selection was a former 
special agent trained in New England, 
thus conforming to the views held by 
Mr. Appleton from the start. Mr. Sly 
must therefore be considered as meet- 
ing Samuel Appleton’s specifications, 
and in a long business career Mr. Apple- 
ton has seldom erred in his estimate of 
a man’s real and potential ability. 

Mr. Sly has many friends in high 
places throughout the country of whose 
judgment and assistance he will doubt- 
less avail himself. 

Backed by the resources and splendid 
prestige of the Employers Liability; 
well financed on its own account, and 
with its underwriting and agency af- 
fairs in the hands of a vice-president 
working in close co-operation with Man- 
ager Appleton, the new Employers Fire 
will be launched under most promising 
conditions. 


THE D. OF C. BILL 








U. S. Chamber of Commerce Not Taking 
Side On Its Multiple : 
Line Feature 





Manager M. B. Trezevant, of the In- 
surance Department of the Chamber of 
Commerce, recently delivered an ad- 
dress before the Dauphin County 
Branch of the Insurance Federation of 
Pennsylvania, in which he gave his 
views of the bill introduced in the Dis- 
trict of Columbia by Congressman Ed- 
monds, of Philadelphia, the intent of 
which is to give American companies 
a wider scope in competition with for- 
eign companies. The Chamber has 
made a study of this situation and be- 
lieves that it is for the interest of the 
insurance business to work along the 
lines laid down in the bill introduced, 
especially as to taxation and pooling. 
It is understood that the Chamber has 
no intention of laying very much stress 
on the.multiple line feature, as it rea- 
lizes that there is a great deal of oppo- 
sition to this. The net premium taxa- 
tion, however, will enlist the sympathy 
of all companics. In fact, the Chamber 
through its insurance department rather 
expects to lay emphasis on the taxation 
question. 





HARRIS MADE MANAGER 


M. E. Harris succeeds Charles F. En- 
derly as manager of the brokerage de- 
partment of the New York Underwrit- 
ers Agency. This department has been 
removed to the company’s headquarters 
at 100 William Street. Mr. Harris was 
Mr. Enderly’s assistant for eleven years. 
He received his early training with 
John E. Lynch & Company, Staten 
Island. 





LANCASTER ASSOCIATION 

Forty insurance agents of Lancaster, 
Pa., formed a branch of the Insurance 
Federation of Pennsylvania, electing the 
following officers: President, H. K. 
Myers; vice-president, C. G. -Engle; 
secretary, Harry Rich, Marietta and 
treasurer, Harry Knodt. 





Fire marshals found that a fire 
which occurred recently in a midtown 
waste factory of a concern rated at 
several hundred thousand originated in 
two separate places. 
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Representative 


A combination of real S-E-R-V-I-C-E. 
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WEMPLE & COMPANY, Inc. 


15 William Street 


New York 





New York 











ae 











e 17 . 
January 14, 1921 THE EASTERN UNDERWRITER 





“am STTETITSTVUTPEORUENT ESS P TT ELI EPI YODTNRONPoovnePane 1208/0 TTS 


is 


| 


“The Get Siw Sieve Company of the World” 


REPUTATION! 


Practically every writer since the world began has 
had something to say about this one little word. 


“The way to gain a good reputation is to 
endeavor to be what you desire to appear.” 


—Socrates. 


The old Greek philosopher lived. long before fire 
insurance was thought of, but his logic is heartily 
accepted in shaping the policies of the Liverpool and 
London and Globe Insurance Company and The Star 
Insurance Company of America. 


The Company with the ‘‘L. & L. & G.’’ Service. 


wii TT 











: 
i 
Hi 
; 
i 


cashes 


SE RTS ey tno 





_—————— 





18 


THE EASTERN 





Digest of Proposed 
Insurance Codes 
State of Pennsylvania 


COMMISSION COMPLETES WORK 





‘Few Changes Made, But Laws Made 


Simpler and More Up-to- 
Date 





The commission authorized by the 
joint resolution of July 25, 1917, and 
continued by the act of July 21, 1919, to 
codify the laws of Pennsylvania relat- 
ing to insurance companies, fraternal 
organizations and the insurance depart- 
ment at its first meeting after the pas- 
sage of the latter act, delegated the 
duty to the Legislative Reference Bu- 


reau to make a survey of the existing” 


laws upon those subjects. John H. Fer- 
tig, assistant director of the Bureau, 
after a survey of the present insurance 
laws, reported to the commission that 
he believed it best to codify the exist- 
ing law in accordance with the divi- 
sions made in the act of assembly; that 
is there should be three codes; one 
relating to insurance companies; one 
for fraternal organizations, and a third 
creating an insurance department and 
outlining the supervisory powers of the 
department. 
Drafters of the Codes 


At the first session of the commission 
it was tentatively agreed upon that 
there should be no changes in the ex- 
isting laws, and that all that the com- 
mission would submit to the general 
assemb‘y should be purely a codifica- 
tion. As the work progressed. it was 
found, from time to time, that minor 
revisions and changes became neces- 
sary. None of these changes were of 
radical character, but were such as 
were found necessary to harmonize 
the numerous conflicting statutes or to 
bring the policy of the Commonwealth 
in closer harmony with that of our 
neighboring states. 

The actual drafting of the codes was 
done by John H. Fertig and E. Edward 
Hannestad, of the Legislative Reference 
Bureau; Commissioner Donaldson and 
his Deputy Samuel McCulloch have 
been continually at the service of the 
Commission and the Legislative Refer- 
ence Bureau and rendered valuable aid 
both. by suggestions and by actual 
drafts of provisions. 

The Insurance Company Code 

‘The insurance company code is di- 
vided into ten articles, with a system 
of section numbering runuing consecu- 
tively through the code. The severa! 
articles of the insurance company code 
are as follows: 

Article 1, Preliminary provisions; 
Article 2, incorporation of insurance 
companies; Article 3, general provi- 
sions relating to insurance companies, 
associations and exchanges; Article 4, 
life insurance; Article 5, fire and ma- 
rine insurance; Article 6, casualty in- 
surance; Article 7, mutual companies 
other than mutual life companies; Ar- 
ticle 8, Lloyd’s associations; Article 9, 
reciprocal and inter-insurance exchang- 
es; Article 10, Acts of Assembly re- 
pealed. 

While the code has been designated 
as an insurance company code, it is in 
some respects broader than its title 
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indicates. However, the provisions in- 
cluded which might not be aptly de- 
scribed by the short title, are so close- 
ly allied with the general subject, that 
the commission and the drafters fe‘t 
it necessary to include them. Such 
for instance are the provisions relating 
to fire insurance rates and rating bu- 
reaus, Lloyd’s associations and recipro- 
cal and inter-insurance exchanges. 


Language Made Clear 


In drawing the company code, no 
serious attempt was made to simplify 
the language of the existing statutes. 
It was thought not advisable to do so 
because of the technical character of 
the language of the existing statutes, 
which is understood by persons famil- 
iar with insurance law. On the other 
hand, however, it has been the attempt 
of the commission to make the provi- 
sions of the code in each instance ex- 
plicit as to the character of the com- 
pany, association or exchange to which 
it shall apply. This was found to be 
one of the greatest deficiencies of the 
existing law, and was especial’y con- 
fusing to persons who were not familiar 
with the insurance laws, and insurance 
language. 

Among the preliminary provisions in 
the first article has been inserted’ a sec- 
tion specifically designating the com- 
panies, associations and exchanges to 
which the act shall apply. This sec- 
tion is framed under the theory that 
the Commonwealth has the right to 
alter or amend the charter of any cor- 
poration which has been granted since 
October, 1857. The commission appre- 
ciates the fact that no such alteration 
or amendment can be made where it 
works injuriously to the corporators 
of the company, and it is felt that noth- 
ing which is contained in the code will 
offend against this restriction. 

The article with relation to the in- 
corporation of insurance companies at- 
tempts to bring together and make uni- 
form the various existing acts which 
provide for the incorporation of differ- 
ent kinds of insurance companies, both 
stock or mutual. In some instances of 
course, certain provisions were neces- 
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sarily restricted to particular lines or 

classes of insurance. 

New Powers Granted Insurance Com- 
panies 

This article also enumerates the var- 
jous powers which are to be possessed 
py the several kinds of companies. 
Among some of the new powers which 
have been granted, are the following: 
fire and marine insurance companies; 
insurance against loss or damage from 
frost; against loss or damage to air- 
planes, seaplanes, dirigibles and other 
air craft. 

Casua‘ty companies: Indemnifying 
banks, bankers, brokers, financial or 
moneyed associations or corporations 
against loss of any bills of exchange, 
notes, drafts, bonds, securities, evi- 
dences of debt, deeds, mortgages; also, 
the right to guarantee any federal land 
banks against loss by reason of defec- 
tive title or incumbrances on real prop- 
erty on which any federal land bank 
may have a loan secured by mortgage. 
Also against loss or damage to air- 
planes, seaplanes, dirigibles, or other 
air craft, other than loss or damage by 
fire or while being transported. 

The general power was given to the 
insurance commissioner to permit the 
transaction of any form of insurance 
not specifica'ly enumerated in the code 
if such insurance was not contrary to 
law and was allied or in harmony with 
the classes of insurance mentioned in 
the code. 

The minimum capital required of each 
class of companies was raised, but none 
of these raises were in any instance 
made higher than the capital which 
is now employed by all of the existing 
companies. " . 

jArticle three contains a collection of 
general provisions which apply uni- 
formly to all classes of companies, asso- 
ciations and exchanges. In this arti- 
cle have been incorporated many pro- 
visions which come under the present 
general laws relating to all corpora- 
tions. It was the thought of the com- 
mission, in this manner to provide com- 
plete codes and to make it unnecessary 
to search the general corporation law, 
to find any provisions which might be 
applicable to insurance companies. 
Among these provisions are such ‘as 
provide for cumulative voting, increase 
and decrease of capital stock, pensions 
to employes, investment of capital or 
surplus in war bonds of the United 
States, permission to merge and con- 
solidate, etc. 

Article four contains the provisions 
which are peculiar to life insurance 
companies, both stock or mutual. In 
considering the code as a whole, the 
provisions found in this article are not 
to be considered as the only provisions 
relating to life insurance companies. 
This same thing is true of any other 
class of companies. In considering the 
provisions which might be applicable 
to particular companies, it is always 
necessary to consider the provisions 
of the first three articles, the provisions 
cf the article dealing peculiarly with 
that class of companies, and the provi- 
sions of any other article relative to 
the class of insurance business which 
that particular company may be au- 
thorized to transact. 

Defining Insurable Interest 


One of the important features of the 
article on life insurance is an attempt 
to draw a model section defining insur- 
able interest. The definition will be 
found in section 411, and is as follows: 
“The term insurable interest is defined 
as meaning, in the case of persons re- 
lated by blood or law, an interest en- 
gendered by love and affection, and in 


the case of other persons, a lawful eco- . 


nomic interest in having the life of the 
insured continue, as distinguished from 
an interest which would arise only by 
the death of the insured.” This defini- 
tion is am amplification of one given 
by Justice Holmes of the United States 
Supreme Court. It is hoped that this 
definition will stand the test of scrut- 
iny by the courts and that it may be- 
come a model definition for adoption 
in other states. 


In the arrangement of the article re-. 


lating to life insurance the drafters 
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first inserted the section which relat- 
ed to both stock and mutual companies. 
These provisions were followed by the 
provision which applies only to stock 
companies and lastly were inserted 
the provisions which apply only to mu- 
tual companies. 

The fifth article which deals with 
fire and marine insurance has been di- 
vided into four parts.. The first part 
deals with the general provisions relat- 
ing to both stock and mutual compa- 
nies. The second with the provisions 
relating to stock companies only. The 
third .with the provisions relating to 
mutual companies only, while the fourth 
deals with fire insurance rates and rat- 


ing bureaus. No important changes 
have been made in this article frum 
the present existing law. 

The sixth article deals with the sub- 
ject of casualty insurance, and is divid- 
ed into six parts. The first part in- 
cludes the provisions relating to casual- 
ty stock companies; the second deals 
with health and accident insurance; 
the third with employers’ mutual liabil- 
ity insurance associations; the fourth 
with workmen’s compensation insur- 
ance; the fifth with surety companies, 
end the sixth with boiler insurance. 
The provisions relating to workmen’s 
compensation insurance, are so drawn 
as to apply to the State Workmen’s 
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Constancy 


The Agency relies on the sta- 
bility of the Company. The 
Company, to keep good faith 
with the Agency, must render 
a service of prompt payment 
of just claims. 

* * * 


The American Eagle Fire In- 
surance Company today, more 





“America Fore” 
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and stands ready to supply a 
serwice unequalled— 
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Insurance Fund, as well as to private 
companies which transact this class of 
business. This particular part of the 
article has been re-drawn and put into 
better form than were the provisions 
of the original act of June 2, 1915 on 
the subject, however, the effect of the 
re-draft leaves the law in approximate- 
ly the same state as before. 

Article seven deals with mutual com- 
panies other than mutual life compa- 
nies. Heretofore mutual fire compa- 
nies were organized under the act of 
April 3, 1876. On July 11, 1917, an act 
was adopted authorizing the organiza- 
tion of any kind of mutual insurance 
company other than a mutual life com- 
pany. This act seemed broad enough 
to permit the incorporation of mutual 
fire companies. In order to simplify 
this situation and to bring the law re- 
lating to mutual companies into har- 
mony, the commission proposes to 
omit the provisions of the act of 1876 
and to have all mutuals, other than 
life, organized under provisions similar 
to those contained in the act of July 11, 
1917. 
































































Lioyds 
Article eight is devoted to Lloyd's 
associations. The only important 


change from the existing law is to har- 
monize the kinds of insurance which 
these associations may carry with those 
of fire and marine companies. Author- 
ity has also been granted to these asso- 
ciations, with the consent of the insur- 
ance commissioner, to carry any insur- 
ance not specifically authorized if the 
same is not unlawful and is allied with 
the lines such aseociations carry. This 
cause is similar to the powers granted 
by article two to companies. 

Article nine deals with reciprocals. 
No changes are suggested. 





BELONG TO FEDERATION 





Many Fire Insurance Companies, in- 
cluding Some of Most Prominent, 
Have Membership 
The following is a list of fire insur- 
ance companies which belong to the 
Insurance Federation of America: 
Aetna, Agricultural, Allenmiannia, Ari- 
zona, Atlas Assurance, Automobile, Bos- 
ton, Commercial Union Assurance, Com- 
mercial Union Fire, :Commonwealth, 
Capital Fire, Federal Union, Globe Na- 
tional, Globe & Rutgers, Hanover Fire, 
Hartford Fire, Hawkeye Securities, In- 
surance Company of North America, 
Inter-State Automobile, lowa National 
Fire, Liverpool & London & Globe, Lon- 
don & Scottish, Massachusetts Fire & 
Marine, Mercantile, National Union, 
Norske-Lloyd, North American Fire, 
North British & Mercantile, Northern 
Assurance, Norwegian Assurance, Nor- 
wich Union, Ohio Farmers, Old Colony, 
Omaha Liberty, Palatine, Peninsular, 
Phoenix Assurance, Pennsylvania Fire, 
Reliance, Republic Fire, Royal Ex- 
change, Scottish Union & National, Se- 
curity of New Haven, Superior Fire, 
Union Fire, Union & Phenix Espanol, 
Union Assurance, United States Auto- 

mobile. 





NEW NYACK AGENCY 

W. Leslie Radcliff and Allan Leggett, 
of Nyack, have opened an insurance 
office in that town. Mr. Radcliff is a 
Cornell graduate and the son of an offi- 
cer of a trust company. Mr. Leggett 
has had experience in the automobile 
business. 





HEAR MAGISTRATE TALK 
The Brooklyn Insurance Brokers’ As- 
sociation met last night and discussed 
the question of automobile insurance. 
Magistrate Fish, of the Brooklyn Traf- 
fic Court, was the speaker of the even- 
ing. 





McDOUGALL’S NEW POSITION 

From the ist of January A. N. Mc- 
Dougall has been appointed Special Ag- 
ent for Michigan for the Royal Ex- 
change to assist General Agent Liv- 
ingston. Mr. McDougall is well-known 
in that State, having traveled there 
for the Fidelity-Phenix for a number of 
years. . 
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Many Promotions By 
Home Insurance Co. 





CAREERS OF MEN ADVANCED 





C. L. Tyner and Wilfred Kurth Vice- 
Presidents; Four New Secretaries; 
New Assistant Secretaries 





In recognition of loyal and efficient 
services the Home of New York has 
made a number of promotions. 

Charles L. Tyner, who becomes vice- 





WILFRED KURTH 


president, relinquishing the title of sec- 
retary, joined the Home in 1889 in the 
accounting department, and arose 
through the accounting and western de- 
partments to become head of the latter 
division in 1903. Three years later he 
was made secretary; in 1912 vice-presi- 
dent and secretary, and last year be- 
came a member of the board of di- 
rectors. 

Wilfred Kurth began his Home ca- 
reer in January, 1902, with the, super- 
vision of the then new Canadian de- 
partment. In 1907 he became division 
head also of the Pacific department and 
gradually took over the supervision of 
the rest of the foreign field as it was 
developed. In 1916 he advanced to the 
office of secretary. His service with 
the Home has been entirely in connec- 
tion with the development of the inter- 
national field and he has become es- 
pecially familiar with insurance condi- 
tions in many foreign countries. 

John A. Campbell started with the 
Home as a clerk in the mailing depart- 
ment in 1895. After:a period of about 


two years service there, he graduated to 
the Eastern department. Then, follow- 
ing a similar length of service, went to 
the Southern department and later to 
the Western department, where he has 
spent all his time since. From exam- 
iner in the Western department he rose 
to the position of supervisor and in 
1917 became a member of the official 
staff as assistant secretary of the 
Western division. 
George A. Clarke has been an ac- 
tive figure in insurance circles almost 
from boyhood, as he became a partner 
in the John A. Whitner local agency, 
Atlanta, when extremely young, the firm 
being known as Whitner & Clarke. He 
then went with S. Y. Tupper, of the old 
Southeastern Tariff Association, later 
becoming stamping clerk of the associa- 
tion at Norfolk. When Mr. Tupper be- 
came manager of the Queen in the 
South, Mr. Clarke went with his office. 
In 1900 Mr. Clarke came to New York 
with the Imperial, of which he was un- 
derwriter until the Imperial withdrew 








from the country. In June, 1902, Mr. 
Clarke joined the forces of the Home, 
as assistant to C. A. Ludlum, then chief 
of the Eastern division. In July, 1903, 
Mr. Clarke was made state agent of the 
Home in New Jersey, suburban New 
York and Delaware, and in April, 1917, 
was appointed assistant secretary. 

William L. Dennis, after a long in- 
surance experience in the Southeast, 
came to the Home in 1902 as an ex- 
aminer in the Southern department. 
Eventually he became supervisor of that 
department and in 1917 received the 
appointment of assistant secretary. Mr. 
Dennis has long taken an active interest 
in the Underwriters Association in the 
Southeastern territory. 

Harold S. Poole became a Home 
worker May, 1904, as assistant to the 
head of the Eastern division. In Feb- 
ruary, 1915, he was made supervisor of 
that territory, and two years ago en- 
tered the officers’ ranks as assistant 
secretary. 

William Millar, longest in point of 
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service of the new assistant secretaries, 
had his first Home experience in the re- 
insurance department in February, 1902 
Two years later he entered the West- 
ern department as assistant examiner 
and that has been his stamping ground 
ever since. He came up from the posi- 
tions. of examiner and assistant super- 
visor and 'was made supervisor of that 
department in April, 1917. Mr. Millar 
served for several years as secretary 
of the advisory council-of the Home, a 
welfare organization of Home employes, 
and last April was made chairman of 
that body. 

Frank: J.’ McFadden has long been 
identified with the development of fire 





JOHN A. CAMPBELL 


prevention and fire protection, and as a 
sprinkler risk underwriter and fire pro- 
tection engineer, is well known to ag- 
ents and brokers. Prior to joining the 
Home in 1905 to organize and manage 
the department of improved risks, he 
had many years of experience as con- 
structor and engineer of sprinkler sys- 
tems and as secretary of the Southern 
Inspection Bureau and later as assistant 
secretary and engineer of the South- 
eastern Tariff Association. Since start- 
ing the department of improved risks 
for the Home in 1905, he has built up 
a very large and well organized branch 
of the Home’s activities. 

Gustave A. Blumenreiter joined the 
Home in April, 1907, and served for sev- 
eral years as examiner in the Southern 
department. In March, 1916, he or- 
ganized the brokerage department and 
since that time, under his management, 
the department has grown to be a very 
important element in the development 
of the company. 

H. H. Schulte began his home career 
as accountant in the bookkeeping de- 
partment in 1908. In 1910 he was placed 
in charge of correspondence and five 
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years later became assistant to the 


chief accountant. Nineteen-eighteen 
witnessed Mr. Schulte’s promotion to the 
position of auditor. He has given a lot 
of careful study to income tax questions 


GEORGE A. CLARKE 


and has specialized on this matter of 
taxes for three or four years. He was 
a member of the National Board’s com- 
mittee that developed the procedure on 


HAROLD S. POOLE 


income, excessive profits and war profits 

tax as applied to fire insurance compa- 

nies. ‘ 
Henry G. Foard, of Wilmington, N.C. 


National Liberty 


INSURANCE COMPANY 
OF AMERICA. 


(nco.porated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1920 
Cash Capital .......$ 1,000,000.00 
Assets a ae 10,748,246.87 
Liabilities, including 

Capital . 
PE: wicbes 
lus to Policy 
Holders ........... 4,109,647.98 





came with the Home in January 1913, 

as assistant to General Agent Smith of 

Charlotte, S. C., prior to which he was 

special agent of the Carolina Insurance 

Company of Wilmington. His early in- 
' 


W. L. DENNIS 


surance training. was with the latter 
company and he is at this time a di- 
rector of the Carolina Insurance Com- 
pany of Wilmington. 


GUSTAVE A. BLUMENREITER 


Arthur C. Baillie joined the Home as 
executive special agent for Canada in 
August, 1913. Prior to his connection 

(Continued on page 27) 
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The New Jersey Resident Agent Act 
providing that no company domiciled out- 
side of the State can appoint as an agent 
a New Jersey man whose principal place 
of business is not in the State, has caused 
a lot of talk among company officials, A 
brief on the subject has been submitted to 
Deputy Insurance Commissioner. Gough, 
by Assistant General Counsel Doyle, of 
the National Board of Fire Underwriters. 
The first section of this brief was pub- 
lished in The Eastern Underwriter last 
week. The balance follows: 


The purpose of this statute is c’early 
ic permit you to regulate and aualify 
fire insurance agents and it is not broad 
enough to enable you to inquire into 
other activities over which you have 


no power of regulation. Such right to 
regulate the business as you have is 
derived from the “police power” and 
the police power is limited to enact- 
ments which have reference to the pub- 
lic health and comfort or which are 
necessary for the safety or welfare of 
society. It cannot be invoked for any 
other purpose except to protect the 
public health and secure the public 
comfort, safety or welfare. 


In the case of Ruhstrat v. The Peo- 
ple, 185 Ill. at 141, the court said: 


The legislature has no power, under the 
guise of police regulations, to arbitrarily in- 
vade the personal rights and personal liberty 
of the individual citizen. it pass an act 
ostensibly in the exercise of the police power, 
but which in fact interferes unnecessarilv 
with the personal liberty of the citizen the 
courts have a right to examine the act and see 
whether it relates to the objects which the 
exercise of the police power is designed to 
secure and whether it is appropriate for the 
promotion of such objects. hen the lice 
power is exerted for the purpose of regulating 
a useful business or occupation and the mode 
in which that business may be carried on or 
advertised, the legislature is not. the exclusive 
judge as to what is a reasonable and just re- 
straint upon the constitutional right of the 
citizen to pursue his calling, and to exercise 
his own judgment as to the manner of conduct- 
ing it. The general right of every person to 
pursue any calling and ta do so in his own 
way, provided that he does not encroach upon 
the rights of others, cannot be taken away 
from him by legislative enactment. 


Appel v. Zimmerman 


In the case of People ex rel Appel v. 
Zimmerman, 102 App. Div. 105,» 92 
N. Y. Supp. 497, the court said: 


It is not a novel expedient for the legislature 
to interfere with trade. The pretext for this 
kind of legislation is that the public health 
and morals will be conserved thereby. If the 
pretext is founded in reason, the law will be 
upheld, for the preservation of the public 
health calls into’ requisition the police power 
of the State, and if fairly within the elastic 
scope of that power, the covrts are earnest to 
join the legislature to give validity to any 
enactment which promises the welfare of the 
public. If, however, the legislature is for the 
preference of one class of tradesmen above 
another, or is designed to destroy or hamper 
one kind of business because its successful 
prosecution has resulted to the detriment of 
others in competition the attempt has invari- 
ably been opposed by the courts on the ground 


’ that the terislation is in contravention of the 


fundamental law. 


In the case of People vs. Beattie, 96 
App. Div. at 385 the court said: 


It is now common learning that the police 
power, which may be exercised by the State 
is very broad and comprehensive in its scope. 
Yet, however broad and comprehensive it may 
be, it has its -limitations, and must in its ex- 
ercise have relation to the promotion of the 
health, comfort, safety and welfare of society. 
If it does not fairly relate to some one of 
these objects and tend to promote the public 
weal in connection therewith, it does not come 
within the lawful right of the state to exer- 
cise the power. Under the guise of the police 
ower a subject may not be regulated when in 
act it does not promote or tend to promote some 
ane of the objects embraced within its scope. 
* * * Among those inalienable rights * * * 
is the right men to pursue * * * any law- 
ful business or vocation in any manner not 
inconsistent with the equal rights of others 
which may increase their prosperity or develop 
their faculties so as to give them their highest 
enjoyment. The commen business and callings 

life, the ordinary trades and pursuits which 
are innocuous in themselves and have been fol- 
lowed in all communities from time immemorial 
must thercfore be free in this country to -all 
alike upon the same conditions. 


Hauser v. North British 


In the case of Hauser vs. North Brit- 
ish & Mercantile Ins. Co., 206 N. Y. 455, 
mentioned by the Attorney General in 
his brief, the court said: 


It is evident from a reading of the pro- 
visions of this added section of the insurance 
law it was the purpose of the legislature to 
confine the business of the insurance agent or 
broker mentioned to those who should make 
that their principal business or who should 
be real estate agents or brokers * * * There 
is no good reason and no public interest can 
conceivably be subserved in prohibiting per- 
sons from conducting the business of insur- 
ance agent or broker in connection with any 
other lawful business or occupation in which 
they may be engaged. As it was intimated 
below, following the suggestion in People vs. 
Ringe, 197, N. Y. 143, the legislation now in 
question must have been prompted in the in- 
terest of those engaged in the insurance broker- 
age business alone or in connection with real 
estate brokerage business rather than with any 
view of the public welfare. * * * The statute 
before us goes far beyond what is proper regu- 
lation and is prohibitory in preventing a person 
from pursuing the occupation of an insurance 
broker, except as his principal business or as 
an adjunct to a real estate business. To use 
the language in the case of Wynehamer vs. 
People, 13, N. Y. page 399, this statute “passes 
the utmost limit of regulation and does not 
even wear a disguise.” The restriction is not 
in the public interests; it is, obviously, in the 
interests of the class, either of insurance or of 
real estate brokers. * * * This plaintiff has 


_ built up a brokerage business in connection 


with his other occupation—as many presumably 


‘others have done, holding similarly fire ex- 


change certificates but under this statute he is 
compelled to refrain from it unless pursued 
under conditions which involve the sacrifice of 
that other occupation. 

No public welfare can be conserved 
by the application of a regulation which 
prohibits a man engaged during the day 
as clerk or other employe of a fire in- 
surance company in New York from 
transacting.the business of a local ag- 
ent in New Jersey. Is there anything 
in the situation which leads the De- 
partment to believe that he is not as 
well qualified; that he cannot care for 
the interests of the policyho’ders in 
New Jersey in the collection of indein- 
nity under their contracts, as any man 
who may be engaged under like cir- 
cumstances entirely within the State 
of New Jersey? 


Smith v. Farr 


To sustain legislation as a_ police 
mesure it must tend in some manner 
to protect the public from manifest 
evil. Evidently this statute, as con- 
strued by the Department, is not so 
intended. In the case of Smith v. Farr, 
4€ Col. 365, the court held that 

The state may exact a license to engage in 
any trade, business or profession but the regu- 
lations to this end must not discriminate in 
favor of one class and against others. 

In the case of Connolly vs. Union 
Sewer Pipe Co., 184 U. S. R. at 558, 
Justice Harlan said: 

The nullity of any act inconsistent with the 
constitution is produced by the declaration that 
the constitution is the supreme law. The state 
has undoubtedly the power by appropriate 
legislation to protect the public morals, public 
health and the public safety, but if by their 
necessary operation its regulations looking to 
either of these ends amount to a denial to 
persons within its jurisdiction of the equal 
protection of the laws they must be deemed un- 
constitutional and void. (Citing cases). 

In the case of Henderson et al v. 
Mayor of New York, et al., 92 U. S. R. 
at 268, Justice Miller, in delivering the 
opinion of the court, uses this lan- 
guage: 

In whatever language a statute may be 
framed its purpose must be determined by its 
natural and reasonable effect. 

The natural and reasonable effect of 
the New Jersey statute, as construed 
by your Department is to deprive its 
citizens, resident within the State of 
New Jersey, of the right to represent 
foreign fire insurance companies, if 
such citizens are engaged in business 
in connection with an insurance com- 
pany, other than life, elsewhere than 
in New Jersey, and as such is uncon- 
stitutional. 


Much has been said, and much reli- 
ance placed upon the doctrine laid 
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Virginia and other similar decisions, 
affecting the right of a foreign insur- 
ance company to remove a case to the 
federal courts. In all of these cases 
it will be observed that there was no 
constitutional rights of any other in- 
volved than the right of the foreign 
insurance company, and that where 
other rights were involved the courts 
have uniformly held otherwise. 


Western Union Telegraph Case 


In outlining this distinction, in the 
case of Western Union Telegraph Co. 
vs. Kansas, 216 U.S.R. on page 46, Jus- 
tice Harlan said: 


A decision such as was rendered in the 
Prewitt case that a state could, with or with- 
out reason and without violating the constitu- 
tion, revoke its permit to a foreign insurance 
company to do business of a domestic character 
within its limits cannot be cited as authority 
for the proposition that a state may prescribe 
such regulations as the corporations of other 
states engaged in both interstate and_ local 
business as will require thtm as a condition to 
their doing local business that they shall con- 
tribute a given amount out of their capital 
stock * *® * for the support of state schools. 
The Prewitt case by no means recognizes any 
uncontrollable power to prohibit all foreign 
corporations in whatever business engaged from 
doing business within its limits. On the con- 
trary this court said in that very case that a 


less such prohibition is so conditioned as to 
violate some provisions of the federal constitu- 


tion. (Citing various authorities including 


Hooper vs. California, 155 U. S. 648). 


In the last case the court recognized 
as long settled the general principle 
that the right of a foreign corporation 
to engage in business within the state 
depended solely on the will of such 
state, but it took especial care to say 
that the interstate business of a for- 
eign corporation was a@ business of ex- 
ceptional character and was protected 
by the constitution from interference 
by state authority. 

In the case of Ludwig v. Western Un- 
ion Telegraph Co., 216 U. S. at 162, Jus- 
tice Harlan in delivering the opinion 
said: 

According to well settled rules of statutory 
construction the validity of a statute, whatever 
its language, must be determined by its effect 
or operation as manifested by the natural and 
reasonable meaning of the words employed. 
(Henderson v. Mayor. 92 N. S. 259). If a 
statute by its necessary operation really and 
substantially burdens the interstate business 
of a foreign corporation seeking to do business 
in a state * * * then it is unconstitutional 
and void, although the state legislature may 
not have intended to enact an invalid statute. 

If, therefore, the reasonable effect 
of the construction your Department 
has placed upon this Act is to discrim- 
inate as between citizens of your State 
and to deprive a portion of them of 
their constitutional right to pursue any 
legitimate calling or occupation, then it 
is not within the doctrines set down in 
the cases of Doyle vs. Continental, Paul 
vs. Virginia, and others, under which 
it is held that a state may prohibit a 
foreign insurance company from its 
right to appeal to the federal courts. 


Constitutional Construction 


In my judgment the only constitu- 
tional construction your Department 
can place upon this statute and that 
which is clearly intended by the legis- 
lature is that an agent must maintain 
a duly operated bona fide business office 
in the State of New Jersey and must 
delegate and name some office in the 
State of New York as his principal 
place of business for the transaction 
of his business as a local fire insurance 
agent for the State of New Jersey, 
where his books and records may be 
inspected by your Department and by 
the taxing authorities. You cannot is- 
sue such a regulation as will permit 
one resident of New Jersey to be an 
agent of a foreign fire insurance com- 
pany and deprive another resident of 
New Jersey from being the agent for 
the same company. Nor can you by 
regulation deprive any resjdent of New 
Jersey of his liberty and property 
tights and there can be no question 
but that a well established insurance 
agency involves a very considerable 
Eroperty right. 

In short, if you permit foreign fire 
insurance companies to transact busi- 
hess in New Jersey at all it must be 
on a basis which will not discriminate 
nor deprive some citizens of New Jer- 





down in Doyle vs. Continental, Paul vs. 





sey of their constitutional right to rep- 
resent that corporation as an agent. 

In addition to the local difficulties of 
such construction as you have seen fit 
to place upon this statute, there is the 
further question of expediency arising 
out of the retaliatory laws of the var- 
ious states. Thirty-six states have 
such laws and they are all in line with 
the law of the State of New Jersey, 
which specifically provides that if any 
undue restrictions are placed upon an 
agent of a New Jersey fire insurance 
company in another state, like restric- 
tions will be placed in New Jersey 
upon agents of any company organized 
under the laws of such other state. 
Should the various states invoke this 
provision against New Jersey compa 
nies it will do them irreparable dam- 
age, for they would find it difficult, if 
not abso'utely impossible, to meet com- 
petition in other states with such re- 
strictions applicable only to New Jer- 
sey companies as your regulation im- 
poses upon foreign companies in the 
State of New Jersey. 


There also arises the question, under . 


the retaliatory law, of the right of the 
many New Jersey residents engaged 
in the business of a fire insurance ag- 
ent in the State of New York. Must 
these individuals remove their residence 
from New Jersey and their support to 
your State in order to pursue their law- 
ful occupation as a fire insurance ag- 
ent in the State of New York? 

I attach hereto four questions upon 
which I wish you would give me spe- 
cific answers in order that I may ad- 
vise our companies with respect there- 
to. 

Trusting that this will have your us- 
ual prompt and courteous attention, I 
am 

Yours very truly, 
J. H. DOYLE, 
-Assistant General Counsel. 


The Questions 

1. A resides in Paterson, N. J., and 
is regularly appointed by a New York 
insurance company as a New Jersey 
agent. He maintains his agency in his 
house where policies, supplies. policy 
records and other matter incident and 
necessary to the transaction of the busi- 
ness of a fire insurance agent is kept. 
He maintains an office in his home am- 
ple to care for the needs of his business 
as such agent, but he is employed from 
9 a. m. to 4 p. m. on a sa’‘ary as a clerk 
in the auditor’s office of a fire insurance 
company in New York City and receives 
annually more compensation from his 
employment in New York City than he 
derives from his insurance agency in 
New Jersey.’ Is he entitled, under the 
laws of this State, to continue to act 
as an agent for a fire insurance com- 
pany not organized under the laws of 
this State? 

2. A and B are partners, conducting 
an insurance agency in the City of New 
York. B is a resident of New Jersey, 
residing in Newark. and conducts an 
agency in his own name in Newark. 
All of the business covering risks lo- 
cated in New Jersey is written from 
the office of B in Newark. B spends a 
major portion of his time in the office 
of the partnership of A and B in New 
York and the volume of business and 
compensation derived. therefrom is 
greater to the partnership than is the 
individual business of B in New Jersey. 
Under the laws of this State is B en- 
titled to act as agent for a foreign fire 
insurance company? 

3. A. foreign company appoints A and 
B, both residents of this State, as fire 
insurance agents to represent it in New 
Jersey and gives A full authority to 
issue and countersign policies, but lim- 
its the authority of B to binding the 
company on temporary binders with 
instructions that all business secured 
by him may be bound by his acts but 
he sha’l have all policies countersigned 
and issued by A. A and B both adver- 
tise themselves as insurance agents and 
maintain separate places of business. 
Under the laws of this State, can such 
agent as B, a non-recording agent, with- 
out authority to issue policies be li- 
censed as an agent of such foreign in- 
surance company? 

4. A, a resident of New Jersey and 

(Continued on page 31) 
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BOSTON FIRE HAZARD Asks Companies About = Ati thie er the Now York Com Frank V. Cooper Co. 


(Continued from page 1) 
towering rage as if the request of this 
newspaper was one of the crowning im- 
pertinences of the age. 

Dialogue 

The dialogue which followed ran 
something like this: 

Mr. Cabot: This is a most amazing 
request. Don’t you know that it cost us 
$50 apiece to make this report and we 
are certainly not handing it out promis- 
cuously? Do you want to pay $50 to get 
a copy of this report? 

Reporter: No, I don’t. I didn’t know 
it cost $50 apiece, and I furthermore 
didn’t know that the information was to 
be bottled up. 

Mr. Cabot: Don’t accuse me of bot- 
tling anything up. I have been with the 
board thirty-five years and I have never 
bottled anything up yet. 

Reporter: Well, don’t you want the 
newspapers to know about this harbor 
condition? 

Inside Information 

Mr. Cabot:- I don’t care what the 
newspapers want to knew. Our own 
people know all about it, and we are 
working for them. 

Reporter: Well, I should think that 
if Boston is in danger of a conflagra- 
tion you would want the whole world 
to know about it. 

Mr. Cabot: Now, look here, young 
man. I am going to get cross in a 

‘minute. 

Reporter: 
get. Exit. 

Naturally, the question arises, why 
should such a valuable report only be 
available at $50 a copy. If the original 
copy cost $50 and other copies had te 
be typewritten and the map drawn by 
an artist, why couldn’t the whole thing 
be sent to a printing house and an en- 
graver and additional copies be issued 
at a cheaper rate? It certainly would 
be worth the trifling expense. - 

Who Is Mr. Cabot? 

Mr. Cabot is one of the best insurance 
engineers in the United States. He has 
given a lifetime of splendid service to 
the Boston Board; he is a member of 
two of the four leading families of Bos- 
ton—Adams, Lowell, Elliot and Cabot— 
and his only defect is lack of tact, which 
in a position where there is a direct 
contact with the public is essential. 


I don’t care how cross you 





HEARINGS ON RULE BOOK 


Madison, Wis., Jan. 10.—Insurance 
Commissioner Platt Whitman  an- 
nounced on Monday that the book of 
rules for fire insurance companies 
which he had planned to put in effect 
January 15th will not be ready until 
after January 30th. Mr. Whitman said 
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President Giberson Wants to Know if 
They Re-Insure or Accept 
Re-Insurance 





J. A. Giberson, president of the [IIli- 
nois Association of Insurance Agents, 
has mailed the following letter to in- 
surance companies asking them to out- 
line their position regarding placing re- 
insurance in mutuals or accepting such 
re-insurance from them: 


Gentlemen: We find, according to the 
records at Springfield, Illinois that the 


Pe eS rn et ee PIMCOE 6. veces ce 
in liability amounting to............ in 
premiums and.............. in liability 
amounting to............. in premiums 


I I sais S Lied alga tice 6 ow 006s. ame 
and we are interested in this subject 
of stock companies either placing re- 
insurance with or accepting re-insur- 
ance from mutuals. We do not believe 
that the practice is one that should be 
encouraged and we are very much op- 
posed to it. We believe that your ac- 
tion admits that mutual insurance is on 
a par with stock company insurance. 
One of the largest American companies 
that was engaged in this practice have 
cancelled their practice as of Decem- 
ber 31, 1920, as a result of our cor- 


‘respondence. 


I should feel very much pleased to 
have an expression from you on this 
subject. 








that a number of hearings will be held 
upon the rule book but that he believed 
that it would be completed at the end 
of the month. 

“I am going right ahead with this 
matter and I am going to get this rule 
book completed in a few weeks,” said 
Mr. Whitman. “I may not be able to 
get it in effect by January 30th but I 
will soon after. There are some differ- 
ences between our book and that which 
is proposed by the companies. These 
matters, however, will be considered in 
hearings now under way.” 


tral in encasing yard locomotives tra- 
versing Twelfth Avenue and _ there- 
abouts in box-like structures. The puffing 
jumbos used to be responsible for the 
running away of many a frightened 
horse but, thus camouflaged, they do 
not cause the animals even to shy. 
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A. Rinman Analyzes 
Swedish Statements 


HIGHER PREMIUMS NECESSARY 








Profits of Direct Companies Due 
Largely to Interest and Commis- 
sions on Re-Insurance 





A. Rinman, managing director of the 
Swedish General Marine, Ltd., of Goth- 
enburg, Sweden, has written a lengthy 
and exhaustive article on marine insur- 
ance in Sweden, which was originally 
published by “Sveriges Sjofart” for the 
particular purpose of giving non-under- 
writers a correct insight into the ma- 
rine situation in that country. Of spe- 
cial interest to Americans is the gen- 
eral analysis of the premium and loss 
figures of the direct writing companies 
and those paragraphs, together with 
Mr. Rinman’s conclusions regarding 
the future course of the business, are 
reprinted here. 

Mr. Rinman made a two months’ trip 
to the United States during the latter 
part of 1919 to study local marine con- 
ditions. He did not find them favor- 
able enough, in his opinion, to warrant 
the opening of an American branch of 
the Swedish General, one of the oldest 
companies in Sweden, having done 
business for nearly fifty years. Mr. 
Rinman succeeded his father as man- 
aging director. Concerning the income 
statements of Swedish companies dur- 
ing 1919 Mr. Rinman writes as follows: 

We shall now pass on to a closer in- 
vestigation of the figures for the Swed- 
ish companies working directly thus ex- 
cluding the re-insurance companies, in 


ly do not distribute more to their 
shareholders than the amount gained 
in interest on sharecapital and funds, 
some companies somewhat more, oth- 
ers somewhat less, without however 
taking in consideration the freeshares 
which some companies have been abe 
to issue. - 

Advantage of Modest Dividends 

But if now—some one may ask—the 
Swedish marine insurance companies 
are so cautious in the distribution of 
their surplus, what are they then doing 
with their profits running into millions? 
Everybody unhappily even the insured 
are firmly convinced that they are mak- 
ing a mint of money. The tables be- 
low will show the truth as to profit of 
millions on the business. At the same 
time it must be borne in-mind that sev- 
eral companies, through especially 
large assignments to the insurance 
fund for the many known and eventual 
claims which at the closing of accounts 
are still unsettled or registered, have 
furposely refrained from making their 
profits appear quite as large as they 
perhaps were, especially in their state- 
ment of accounts for the last years. 
This circumstance has contributed es- 
seentially, also in other countries, to 
strengthen the reputation Swedish ma- 
rine insurance companies on the whole 
enjoy. It must, however, be feared 
that the insurance funds of our com- 
panies, which thus in some cases also 
must be looked upon as a kind of profit 
regulation funds, in the bad years 
which are sure to come, will melt away 
to comparatively modest proportions 
just as before the war. 

However now we shall see how the 
profits work out: 
Statistical Survey of Profits including 





: interest. Table 2 
the marine insurance branch. ss 
The figures given in the table below wi w2 wo 
are extracts partly from “The official of Cf On 
statistics of Sweden” partly from the 28 © = os 
yearly accounts of the companies. Ite ge ss 8 4 
must, however, be pointed out that as = alee ae 
some of the companies do not in their te a = 3 wi Ps 32 
statements disassociate marine insur- g 4 2 co: So oS 
ance from their other branches of in- val o ma BO WA fw 
surance, it has been necessary to cal- 1907 9 940,000 6% £138 19 
culate these figures without, however, 1913 9 1,620,000 8% 16% 30 
on the whole influencing the reliability; 1917 14 4,715,000 4% 16% 26 
of the table. 1919 15 9,750,000 9 35 46 
The Private Marine Insurance Companies of Sweden. Table 1 
n 
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Kroner Kroner - Kroner Kroner Kroner Kroner 
1907 9 5,000,000 5,400,000 14,440,000 7,234,000 596,000 656,000 
1913 9 5,409,000 6,600,000 19,250,000 9,700,000 817,000 840,000 
1917 14 18,100,000 10,100,000 103,208,000 28,660,000 2,926,000 2,500,000 
20,900,000 10,400,000 114,000,000 28,000,000 4,040,000 4,198,000 


1919 15 
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How Marine Insurance Serves Sdusiness 


What Will 
The Jones Act Remedy? 


The facts underlying The Jones Act are more or 
less obscure. Of the general public few have a 
clear idea of the conditions that The Jones Act 
was designed to correct.. This doubtless ac- 
counts for the variety of contradictory opinions 
heard about the benefits or injuries that will re- 


sult from the operation of the new Merchant 
Marine Law. 


Why not get the facts? Nowhere have we seen 
a clearer statement of the facts underlying the 
insurance phases of the Jones Act than the state- 
ment of Dr. S. S. Huebner, Expert to the U. S. 
Shipping Board, published in the booklet “The 
Basis of Our Shipping Prosperity.” 








Here in plain business English he tells the insur- * 
ance conditions that the Jones Act was designed 

to remedy. He speaks as an authority and gives 
the facts straight from the shoulder. 


To understand the Jones Act you should read 
Dr. Huebner’s booklet. We will mail you a copy 
on request. 


The Washington Marine Insurance 
Company of New York 
MARINE and AUTOMOBILE INSURANCE 
Home Office, 51 Beaver Street, New York 
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Looking over these figures the enor- 
mously increased premium income dur- 
ing the war and the following year 1919 
immediately attracts the attention. 
While 9 companies in 1913 had a. total 
bremium income of only 19 million 
Kroner, 14 companies in 1917 reached 
a total income of 103 million Kroner 
and 15 companies in 1919 a total of 
114 million Kroner. 

Worth noticing is a'so the later years’ 
remarkable growth of share capital and 
reserve funds, but what perhaps ap- 
pears still more surprising to the lay- 
man, is the comparison between the 
figures of the last two columns. A 
summary of the figures in these col- 
umns gives for the seven years a total 
income through interest of 10,716,000 
Kroner, and a total distribution among 
the shareholders of 10,949,000 Kroner. 
It has, however, for a long time been 
a well known fact that the Swedish 


~ Marine insurance companies practical- 


Profits on the actual 
ness i.e., exclusive interest. Table 3 
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1907 9 346,000 2% 4% 7 
1913 9 803,000 4% 8 15 
1917 14 1,789,000 1% 6 10 
1919 15 5,706,000 5 20% +$£27 


Alongside these two tables one might 
for very good reasons put a third 
one called “Profits exclusive of inter- 
ests and commission on re-insurance,” 
Lut the figures to hand did not give 
sufficient guidance for the working out 
of such a table. The commission on 


re-insurance is however an item of the 
greatest importance to our marine in- 


insurance busi- ~ 
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surance companies, quite equal to the 
interest income. Supposing, for in- 
stance, that the 15 companies in 1919 
had had no interests and no commis- 
sion on re-insurance the figures would 
work out as follows: 
Total profit according 

to the books....... 9.750.000-Kroner 
interest to be deducted 4.044.000 “ 


5.706.000 Kroner 

from this amount is 
further to be deduct- 
ed commission on 
re-insurance estimat- 
ed at 5 per cent of 
86.000.000 Kroner .. 





4.300.000 “ 





The remainder 1.406.000 Kroner 
is certainly a very modest profit on 
marine insurance, especially consider- 
ing the total insurance sum of these 
15 companies for the year 1919 amount- 
ing to more than 14.000.000.000 Kroner, 
and that the year unquestionably ranks 
among the more successful ones. 

However, to carry on the business 
without the income of interest is incon- 
ceivable. Nor can the commission on 
re-insurance be dispensed with. It 
might, therefore, appear nonsensical 
thus to deduct income of that kind, but 
tc get a clear and unobstructed view 
of what Swedish marine insurance busi- 
ness really yields such a stripping is 
necessary. 

Everything considered, the general 
conception of the enormous profits of 
marine insurance companies and of 
their “unreasonably” high premiums be- 
longs to the mighty reaim of imaginary 
grievances. 

Small Profits, Big Turnover 

That the profits according to the books, 
for the greater part thanks to interest 
and commission an re-insurance, excep- 
tionally have reached 46 per cent of the 
pa‘d up share capital (see column 6 in 
Table 2) only proves that these capitals 
have been comparatively small com- 
pared to the extent of the business. 
The share capita] might have been half 
the amount only without necessarily 
having any influence on the extent of 
the business. In that case the profits 
would have been 92 per cent, although 
the amount of profit remained un- 
changed. 

It is thus clear that the profits of an 
insurance company ought not to be 
judged according to the share capital 
paid up—not even according to the share 
capital, reserve funds and funds at dis- 
posal, all taken together, but should 
be compared to the extent of the busi- 
ness i. e., the gross premium income 
just as on any other business where 
one reckons with a surplus of say 10 
per cent, (it sounds perhaps old-fash- 
ioned) of the turnover. 

A surplus of 10 per cent on a business 
so risky as marine insurance cannot 
reasonably be considered too large, but 
the Swedish marine insurers do not 
venture to dream of times so favorable. 
They will doubtless be gratefully con- 
tent with half that surplus, but for the 
time being they can in no way count 
on the fulfilment of hope even so mod- 
est as that. 

When the high state of the market 
of the last years could not render a 
greater surplus to the companies than 
shown here it is on’y nattral that the 
depressed state of market, generally 
looked upon as inevitable, causes con- 
siderable anxiety among the underwrit- 
ers. The fact that the look out is in 
no way better in other countries, is a 
poor consolation, and if one company 
after the other among the foreign re- 
insurance connections of the Swedish 
companies commence tottering the sit- 
uation will become troubling. 

Higher Premiums Necessary 

In my opinion there is only one way 
for the Swedish marine insurance com- 
panies to go if they shall be able at all 
to escape serious hurts during the com- 
ing hard times, and that is a general 
but sensible rise of the premiums and 
a vigorous reaction against the con- 
tinuously increasing nasty habit of try- 
ing to throw damages and !osses of all 
possible kinds without any direct con- 
nection with the genuine transport risk 
on to the insurance companies. 


But—somebody might ask—if the po- 
sition is like that, why cannot then the 
Swedish marine insurance companies 
follow the example of several other 
branches of insurance and raise the pre- 
miums so that the business gives a 
fair surplus? And when all 15 com- 
panies belong, as stated previously, to 
the tariff union, why then do they not 
adopt insurance conditions through 
which they can free themselves from 
losses which cannot reasonably be 
ascribed to the transport risk? 

Just as natural as these questions 
are just as near at hand is the reply 
which is contained in the words “the 
foreign countries.” However the inter- 
national character of the marine insur- 
ance having already been elucidated, I 
shal only add that just by fixing the 
rates and by formulating the conditions 
of insurance, especially cargo insur- 
ance, not even the great sea-faring na- 
tions, and much less the smaller ones, 
are in a position to follow their over 
lines, independent of other countries. 
It is true that the United States of 
America at present are trying to assert 
their independence, especially of Eng- 
land, through a series of remarkable 
legislative measures in the domain of 
insurance, but not even a people so 
mighty as that will in the long run find 
it advantageous to fo.low such a pro- 
gramme. 

That effective improvements could 
be expected only as the fruit of inter- 
national co-operation the Germans 
recognized already in 1874 when start- 
ing the “Internationaler Transportver- 
sicherungs Verband” with the aim of 
uniting the marine insurers of the dif- 
ferent countries in order to attain the 
fulfilment of common and _ justified 
wishes. The Scandinavian countries, 
(Austria, Italy, Switzerland, Holland and 
Russia gave this Association their best 
support, while England and France 
kept away for a long time, by and by 
they also joined, and this was at least 
a promising start. Then came the war 
and made quickly an end of the whole 
matter. It is true that the “Verband” 
still exists and has got at present not 
less than 145 companies as members, 
but the name “Internationaler Ver- 
band” is no longer up-to-date and most 
probably will not be so for some time 
to come, 

But even if this building raised dur- 
ing decenniums of toilsome work with 
German perseverance was levelled to 
the ground during the war, the founda- 
tion, the idea is still there and is await- 
ing new builders and partly new work- 
men. Many people, therefore, now 
place their hope in England who 
through her commanding position in 
the world, her unprecedented start in 
advance of all other nations in regard 
to shipping, ought to be natural pioneer 
in the work of collaboration which 
must be established sooner or later on 
the international marine insurance 
market, which at the present time is 
a display of very dark colors. 





BRITISH AGREEMENT CHANGED 


E. L. Jacobs, underwriter for the Al- 
liance Marine and chairman of the In- 
stitute of London Underwriters, has 
been elected chairman of the British 
Joint Hull Committee to succeed Sir 
Edward Mountain, who resigned during 
the crisis which has just passed. The 
terms of the agreement drawn up re- 
cently, whereby each underwriter could 
accept only a limited line on a single 
hull, have been readjusted so that each 


company may write the full amount of 


its previous policy, providing the 
steamer’s value has not decreased. 
Where a reduction is noted, and many 
vessels have marked 10 per cent off 
their valuation, the underwriter’s lines 
must be cut proportionately. By alter- 
ing the agreement the hull underwriters 
have removed the strong objections of- 
fered by the shipowners to the effect 
that placing a narrow limit on the lines 
of each company tended to stifle com- 
petition by preventing a shipowner 
from placing his entire vessel or fleet 
with those offices offering him the low- 
est rates. 
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| GENERAL AGENTS WANTED 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- THE Boze EXCHANGE Assun- 
ANCE CO., : Marine ) OF 
CO., LTD., OF LONDON, ENGLAND LONDON, pom. 


Incorporated 1720 
THE TOKIO MARINE AND FIRE 
URANC 


E CO. 
LTD., OF TOKIO, JAPAN 
(Marine Department) 


Organized 1824 Incorporated 1886 


UNITED STATES LLOY Inc., 
of NEW YORE, he 


Organized 1872 Incorporated 1918 Incorporated 1879 


APPLETON & COX, Attorneys 
3 So. William St. NEW YORK 
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Re-Insurance Tangle 
Is Correcting Itself 


LITTLE NEED FOR CONFERENCE 








Scandinavian’s Call for International 
Gathering Not Warranted By 
Present Conditions 





While the overwhelming wave of 
business sweeping into marine offices 
is temporarily, at least, a page in his- 
tory, the underwriting agencies are 
catching up with their clerical and de- 
tail work. They have been far behind 
in this respect for months, and the con- 
fusion and errors caused by the valiant 
and hurried, yet vain attempts of the 
clerical forces to keep pace with the 
underwriters did much to bring forth 
the many complaints against prevalent 
underwriting practises which are heard 
and published in one country and an- 
other. 

Everyone knows these last two years 
proved abnormal in all lines of en- 
deavor, and along with the great ex- 
pansion of post-war trade, bringing at 
first unlimited joy to underwriters’ 
hearts, there were bound to appear 
numerous difficulties and sources of 
minor irritation. These were readiy 
passed over with a smile when the net 
underwriting revenue proved an anti- 
dote to every ailment, but when profits 
finally, like the winter’s snow on a 
country road, melted away, the unde- 
sirable features, the mud, showed plain- 
ly through. The going became irksome 
and’arduous. During the latter part of 
1919 and through all of 1920 the marine 
companies literally plowed through 
thick mud. Naturally, therefore, every 
avai able effort was made to get on 
safely, and direct writing companies, 
re-insurers, and assureds seized upon 
sight opportunities to present claims 
for money to those who might be in- 
duced to pay something. ° 

Problem Solving Itself 

Out of this tangle ingle ta sev- 
eral hoodoos, one bein erna- 
tional dispute concerning the regula- 
tion of re-insurance premiums. This 
is not all that drew the underwriters’ 
close attentions, but like the question 
of reducing the theft and pilferage haz- 
ard, it was important. Fortunately, 
however, an entirely amicable and sat- 
isfactory solution of the unregulated 
premium problem is at hand, because 
in the opinion of local underwriters, 
difficulties surrounding the settlement 
of accounts between direct-writing and 
re-insurance companies will smooth 
themselves out automatically with the 
passage of time and the return of busi- 
ress to a steadier basis. 

Several influences are at work tend- 
ing to eradicate the evils bringing on 
frequent outbursts against the system 
of transacting re-insurance in all coun- 
tries. In the first place the unsatis- 
factory character of American business 
written during 1919 and 1920 has made 
foreign re-insurers less eager to throw 
contracts on this market to be picked 
up by whosoever desired them, and 
those agreements which-are being-com- 
pleted will be hedged about with such 
definite conditions relating to payments 
ot premiums and losses that there will 
be little opportunity for misunderstand- 
ings which cannot be traced to their 
source and eliminated quickly. 

Troubles in the past developed main- 
ly from carelessness rather than from 
any deliberate attempts by ceding 
offices to manipulate re-insurance ac- 
counts. Offices were obviously short- 
handed, and could not give proper at- 
tention at all times to persons or com- 
panies with whom they trahsacted 
business. Regrettable as conditions 
became they could not be avoided. For 
the future, however, with the short- 
age of office help over, and with a much 
restricted re-insurance market in ex- 
istence, we doubt sincerely whether 
bordereaux will be garbled, loss reports 
Ihailed prior to premium statements, 


or other needless irregularities perpe- 
trated on a wholesale basis. 
Weak Offices Disappearing 

Another sign denoting better health 
for re-insurance is the practically total 
elimination from the marine market of 
the financially and morally unstable 
offices. Those still in business have 
passed successfully through severe tri- 
als, while January 1, 1921, about wit- 
nessed the final demise of the unfit. 
This pertains to all the principal world 
markets and not to New York alone. 
Less possibility for friction exists when 
the financial standings of nearly every 
individual factor in a market is public 
information and when each office has 
an intimate knowledge of those with 
whom it places its re-insurance. 

Under the system in vogue until re- 
cently it was not all uncommon for a 
ceding company’s officials to have no 
knowledge whatsoever even of the 
names of all the re-insurance compa- 
nies sharing in the risks originally ac- 
cepted by the direct-writing office, and 
for which the latter, under American 
laws, was wholly responsible. Brok- 
ers in New York, for example, placed 
re-insurance for a ceding company in 
London, and the offices there, in turn, 
seeing a chance to take a profit, re- 
insured smaller fractions of the risk 
with Continental companies. Can any- 
one wonder that some trouble arose 
from such a hodge-podge arrangement? 

In the third p'‘ace the rapidity of 
exchange fluctuations militates against 
the continuance of hit or miss methods 
in the re-insurance game. Contracts 
are certain to stipulate more exactly 
regarding when premiums shall be for- 
warded to the re-insurers, and the per- 
centage of the premium income that 
the ceding company may hold as a spe- 
cial reserve for any length of time. 
Failure to take possible exchange 
moves into consideration resulted in 
several suits here lately and it has 
been shown that tha agreements omit- 
ted provisions safeguarding either the 
ceding office or the re-insurer from ex- 
change losses. 

Conference Unnecessary 

Believing firmly that the re-insurance 
premium’ problem is straightening it- 
self out, most local underwriters see 
no valid reason why an international 
conference should be called, at great 
expense to all concerned, as is suz- 
gested by “The Scandinavian Insur- 
ance Mayazine,” a valuable and capable 
spokesman for Scandinavian marine 
interests. International agreements on 
insurance matters are to be desired 
for the mutual benefit of all markets, 
and no one should champion highbound 
isolation, but where the question is of 
diminishing rather than of increasing 
importance, both vauable time and 
much needed funds may be conserved 
by saving the appeal for a general in- 
ternational insurance Congress until 
a more propitious occasion. 





THREE COLON FIRE AGENTS 





About 90 Per Cent of Mercantile Build- 
ings Insured for Two-Thirds 
of Valuation 





Julius D. Doeber, American Consul at 
Colon, Panama, makes the following re- 
port of insurance conditions there: 

“Statistical information with regard 
to fire insurance carried by merchants 
in Colon, Panama, is not available. The 


three agents who write fire insurance in ~ 


this city agree in the statement that 
from 85 per cent to 90 per cent of the 
buildings used for mercantile purposes 
are insured on about two-thirds of their 
valuation; and that the merchants of 
Colon to the extent of 75 per cent in- 
sure their goods for nearly two-thirds 
of their value. According to location, 
the rate of insurance on concrete 
buildings is from 2 to 5 per cent and on 
wooden buildings from 3 to 8 per cent. 

“The population of Colon is 30,000 and 
the imports in 1919 amounted to $3,- 
467,441, of which the United States fur- 
nished goods to the value of $2,815,066. 
The United States had 82 per cent of 
the total value of all goods imported 
into the Republic of Panama in 1919, 
which amounted to $11,406,880.” 
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PROMOTIONS BY HOME 
(Continued from page 23) 


with the Home. Mr. Baillie was man- 


ager of the Nova Scotia Fire Insurance 
Company of Halifax, which company 
its business 


later re-insured in the 





HARRY H. SCHULTE 


Home. The Nova Scotia Fire Under- 
writers Agency of the Home was estab- 
lished and Mr. Baillie undertook the 
field supervision of this department. 
Charles M. Martindale joined the 
company in May, 1916, as associate man- 





WILLIAM MILLAR 


ager of the automobile department. A 
few months later he assumed sole man- 
agement of that department and was 
very largely responsible for the notable 
development of the Home’s automobile 
underwriting from its very modest pro- 
portions at that time to the enviable 
position it enjoys today. 

With the Home’s_ organization 
strengthened as it is by the larger list 
of executives, and with the increased 
capital and surplus, all of which will be 
paid in by April 1, the Home of New 
York will be well equipped to uphold 
its responsibilities as the largest fire 
insurance company in America. A cash 


capital of $12,000,000; surplus of well 
nigh $30,000,000, and total assets more 
than $70,000,000; that will be the 
Home’s fortified financial position, and 
it is one of which the officers who wit- 
nessed this achievement may be es- 
pecially proud. The promotions follow: 

New vice-presidents: Charles L. Ty- 
ner and Wilfred Kurth. 

New secretaries: John A. Campbell, 
George A. Clarke, W. L. Dennis and 
H. S. Poole. 

New assistant cecretaries: William 
Millar, Frank J. McFadden, G. A. 
Blumenreiter, H. H. Schulte, Henry G. 
Foard, Arthur C. Baillie and Charles M. 
Martindale. 


REVISED THEFT CLAUSE 





London Institute Wording Calls For 
Survey of Loss Within 10 Days 
After Risk Expires 





Theft and pilferage clauses are con- 
tinually reworded so as to protect bet- 
ter the underwriters from heavy losses. 
The latest version to appear is spon- 
sored by the Institute of London Under- 
writers and provides that a survey of 
the loss must be held within ten days 
after the expiration of the risk. The 
full wording of the clause is as follows: 

“(a) It is hereby agreed that this pol- 
icy covers the risk of theft and/or pil- 
ferage irrespective of percentage but 
only to pay 75 per cent of the insured 
value of any goods so lost. Surveys 
must be held within ten days of the ex- 
piry of the risk, otherwise no liability 
for loss to attach to underwriters. 

“(b) It is hereby agreed that this pol- 
icy covers the risk of short delivery 
for which the liability pf the shipowner 
or other carrier,is limited, reduced or 
negatived by the Contract of Carriage 
or negatived by reason of the value of 
the goods, but only to pay 75 per cent 
of the insured value of any goods so 
lost. 

“Underwriters to be entitled to 75 
per cent of any amount recovered from 
the carriers or others in respect of such 
losses (less cost of recovery if any) 
up to the amount paid by them in re- 
spect of the loss.” 


INGRAHAM SUCCEEDS McCAFFREY 
George J. McCaffrey has resigned as 
ranager of the Baltimore office of the 
G neral Adjustment Bureau, and is 
succeeded by Wil iam F. Ingraham, who 
ros been senior adjuster at Baltimore 
sinte September. Mr. Ingraham was 
{ rmerly of the Pittsburgh office, where 
be is succeeded by Robert E. Cadigan, 
formerly special agent for the Crum 
Forster companies. Mr. McCaffrey’s 
pions have aot yet been announced. 





Gomer H. Rees, secretary and coun- 
sel of the Continenta', last week visit- 
ed the Cedar Rapids office of the 
Farmers of Iowa. 





Pearl Street, near where the eastern 
boundary of the insurance district is 
reaching, is a semi-circular. street, 
which crosses the Bowery twice. 
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| CASUALTY AND SURETY NEWS 











Big Housewarming. 


Baltimore Meeting 


WILL TAKE PLACE THIS- FALL 





New Home of Maryland Casualty Will 


Be Completed Then; Those 
Eligible to Attend 





A great gathering of the represent- 
atives of the Maryland Casualty Com- 


pany is to visit Baltinfore this fall t 


take part in a housewarming celebra- 
tion, the exact date not being fixed as 
it will hinge upon the completion of 


the beautiful new bui-ding of the com 


pany. Owing to the war, the twentieth 
anniversary of the Maryland Casualty 
in 1918 was not celebrated by a con- 
vention in the home office, but the ag- 
enis of the company, with their usual 
diverted the money that 
would have been spent on a celebration 
to the building of a Y. M. C. A. hut at 


generosity, 


Curtis Bay, Md. 


The twenty-fifth anniversary of the 
company wiil take place in 1923, but 
owing to the fact that there .was no 
celebration in 1918 and further that 
the new home office development will 
be completed this year, it was decided 
to have a big convention this fall. The 
principal guests wil be the general 
agents, resident managers and also ag- 
ents who are successful in a business 


producing contest. 
The Program 


The program of the celebration will 


be as follows: 
Thursday First Day 
10:00 A. M. Reception to agents and 
managers by the Board 
of Directors, Officers and 
Official staff. 
10:30 A. M. Announcement of results 
of Prize Contest and 
presentation of prizes. 
11:00 A. M. Inspection of buildings 
aad grounds. 

1:00 P. M. Luncheon. 


2:00 P. M. “Go as you please.” Golf, 


tennis, baseball, automo- 3 


biling, ete. 
8:15 P.M. Theatre Party. 
Friday Second Day 


Steamboat trip down 
Chesapeake Bay. 
7:00 P. M. Banquet. 
Invitations 
At all celebrations in the past our 
guests have been those agents and 
managers who have been succvssful 
in a business producing contest of one 
kind or another. Those of the general 
agents and resident managers who win 
in the contest: set forth below will be 
invited to the celebration. The travel- 
ing expenses of each successful con- 
testant from his home to Baltimore 
and return and his hotel bill from 
Wednesday through breakfast on Sat- 
urday will be paid by the Company. 
Those agencies that are held by part- 
nerships or corporations must select 
ene of their members to attend, as 
each invitation will. include only one 
individua'. 
The Contest 
Agents and managers will be grouped 
by their Club standing for 1921. The 



































































grouping will be announced as early 
in January as possible. 

To win an invitation the agent or 
manager must secure the percentage 
of increase assigned to his Club. 

To ascertain the percentage of in- 
crease to which an agent is entitled 
bis net paid premiums on policies ef- 
fective for the first six months of 1920 
will be subtracted from his net paid 
premiums on policies for the first six 
months of 1921; such premiums for 
1921 to be paid for not later than Aug- 
ust 31, 1921. Excess payroll premiums 
on compensaticn and liability business 
will not be counted in either year. Ex- 
cess payroll premiums are defined, for 
the purposes of this contest, to be only 
such premiums as are collected upon 
.he basis of payroll reports under poli- 
cies written for a period of twelve 
mcnths and rendered after the expira- 
tion of the full period of such policies. 

Accident and health business writ- 
ten by each agent for the Maryland 
Assurance Corporation in the first six 
months of 1920 will be added to the 
agent’s 1920 business. 

The percentages of increase run 
from 10 per cent for the $1,000.000 Club 
to 50 per cent for the $10,000 Club. 
Any one in a club under the $10.000 
Club who writes and pays for, in ac- 
cordance with the terms of the con- 
test, $7,500 in the first six months of 
1921 will be invited. 

Prizes 

In giving prizes the resident man- 
agers and general agents will be sep- 
arated. Prizes will be given as fol- 
ows: One to the general agent mak- 
‘ng the largest actual gain. One to 
the general agent making the largest 
gain in percentage. One to the gen- 
eral agent in each Club of five mem- 
bers or more making the greatest gain 
in percentage of any in his Club. One 
to the resident manager making the 
greatest percentage of gain. A1 Clubs 
not having five members will be 
grouped and a prize given to the gen- 
eral agent making the greatest gain 
in percentage in such grouping. 

There will be six prizes to be award- 
ed to the general agents for distribu- 
i jtion to the people in their offices; none 
jof these prizes to go to the general 

agent himself. 

These prizes will be awarded as fol- 
lows: 

To the general agent in the $250,000 
and over Clubs making the greatest 
percentage of gain, a prize of $1,009. 

To the general agent in the $150,000 
and $200,000 Clubs making the great- 
est percentage of gain, a prize of $750. 

To the general agent in the $100,000 

. Club making the greatest percentage 
of gain, a prize of $500. 

To the genera! agent in the $75,000 
Club making the greatest percentage 
of gain, a prize of $300. 

To the general agent in the $35,000 
and $50,000 Clubs making the greatest 
percentage of gain, a prize of $200. 

To the general agent in the $10,000 
and $2500 Clubs making the greatest 
percentage of gain, a prize of $100. 





Former secretary of New York State, 
Francis Hugo, is with the National 
Surety. 
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Standard’s Capital 
Is Now $1,500,000 


ASSETS MORE THAN $13,000,000 








This Company Organized in 1883; 
Progress Has Been Steady and 
Constructive 





At a special meeting of the stockhold- 
ers of the Standard Accident Insurance 
Company, held at the Home Office of 
the Company on December 28th, it was 
voted to increase the capital stock of 
the Company from $1,000,000 to the 
sum of $1,500,000 by transferring from 
the surplus of the Company accumulat- 
ed before March 31, 1913, $500,000 to 
the capital stock outstanding. This 
would give the Company a capital fully 
paid in of $1,500,000. 

The Standard was organized in 1883, 
and from. the very beginning of its ca- 
reer has marched steadily forward from 
year to year, increasing its assets in a 
conservative and very substantial way, 
until today it occupies a place of great 
prominence among the casualty compa- 
nies in the field. 

The annual statement of the Com- 
pany, which is now being prepared, 
would indicate that the assets of the 
Company for the year ending Decem- 
ber 31, 1920, will exceed considerably 
$13,000,000. 





BONDING AUTO OWNERS 

Sadie American, of the Riverside 
Community Council, will introduce be- 
fore the Parliament of Councils, meet- 
ing in the City Hall early in February, 
a resolution advocating legislation to 
compel automobile owners to insure 
against liability. 
































FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 4'Y & WALNUT STS. 








PHILADELPHIA 








The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices—90 and 92 William St. 
SEMI-ANNUAL STATEMENT JUNE 30, 1920 
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Losses paid to June 30, 1920..........cseeeeeees Sebliassd 06bsSpsetedaces 
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Lockwood Committee 
and Casualty Rates 


TALK OF AN _ INVESTIGATION 


New York “Times” Discusses Differ- 
ence Between New York and 
New Jersey Rates 





The attitude of the Lockwood Legisla- 
tive Committee on the resolution in the 
legislature to broaden its powers is 
causing wide interest in casualty in- 
surance circles inasmuch as the talk 
now is that it may include the investi- 
gation of rates. First it was thought 
that the Lockwood committee would 
only take up the question of insurance 
company loans relative to bettering 
housing conditions, but the New York 
“Times” Of Saturday printed a story, 
the first three paragraphs of which 
read: 

“Rates of workmen’s compensation in- 


surance in this city will be investigated - 


by the Lockwood committee if the reso- 
lutions now before the legislature pro- 
viding for an extension of the com: 
mittee’s powers are passed. This and 
kindred affairs of the insurance and 
banking institutions which affect direct- 
ly the building situation, are, it was 
learned yesterday from a direct and re- 
liable source, the matters for the in- 
vestigation of which the enlargement 
of the committee’s powers is asked. 

“Information that the casualty com- 
panies in this city which do a large 
business in workmen’s compensation 
charge from two to four times as much 
for the insurance as the same com- 
panies charge in New Jersey will be 
followed up by the committee. The af- 
fairs of companies lending money on 
bond and mortgage on real estate will 
also be investigated. 

“The proposal to enlarge the commit- 
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tee’s powers so that it may ‘investi- 
gate and report upon the organization, 
management, conduct of business af- 
fairs and past and present investments 
of all life, fire, health, burglary, 
compensation and casualty insurance 
companies,’ will not mean a general 
investigation of the life and fire in- 


“surance companies and savings and 
State banks, according to an emphatic 


statement from the same source. There 
is no intention, it was said, either any- 
where within the ranks of the commit- 
tee or its counsel, of bringing about 
such an upheaval of conditions as a 
general inquiry would involve.” 








Everitt Once a -Physician 

©. V. Everitt,. vice-president of the 
Fidelity & Casualty Company, who has 
been put in charge of the 90 William 
Street braneh, succeeding Charles Bel- 
linger, who goes with Mills & Honness, 
local agents who are to extend their in- 
surance activities, started in life as a 
physician. He was graduated from the 
College of Physicians and Surgeons and 
in 1901 was appointed assistant visiting 
surgeon of St. Francis Hospital, Jersey. 
City. Three years later he was made 
visiting surgeon of Jersey City Hospi- 
tal, being the youngest physician to 
have held such a position in a hospital 
in that state. 

Mr. Everitt’s first connection with 
the Fidelity & Casualty was nineteen 
years ago When he was made local ex- 
aminer in.New Jersey. In March, 1904, 
he came to the Home Office as home 
office physician, continuing as such for 
several years, the department growing 
to such proportion that there were five 
fulltime physicians in the office with 
Mr. Everitt in charge. In December, 
1914, Mr. Everitt was appointed super- 
intendent of the personal accident, 
health. and physicians’ liability depart- 
ments and later was elected vice-presi- 
dent of the company. The personal 
accident, health and physicians’ liabil- 
ity departments are still under his gen- 
eral supervision. 

John.J. Canavan is assisting Mr. Ev- 
eritt at the 90 William Street office. 
He has been in the employ of the com- 
pany twenty-six years at the Home 
Cffice holding various positions and for 
twenty years has been assistamt in the 


personal accident, health and physi- 
cians’ liability departments. . 
* ¢ 6 


Ever Hear of Any of These Men? 
Who knows the most people on Wil- 
liam Street? 


Benedict; Al Hodson, of the Fidelity & 
Casualty; Jerry Hartnett, of the Mil- 
ler’'s Mutual; Bayard P. Helmes, of the 
Hooper-Holmes Bureau; John A. Eck 
ert, the broker; Charles F. Enderly, o! 
the Insurance Company of North 


It seems to be a tie be- ; 
tween Joseph Russell, of Russell & Zieg- , 
ler; Edward Gallagher, of Benedict &! 

















America and the New York Under- 


writing Agency; Stan Bower, the 
demon cartoonist; and Jud Anderson, 
of Frank B. Hall & Co. The progress 
up William Street for one block takes 
any of these men longer than most 
other men in the business because of 
their wide acquaintance and popu'arity. 
ae * a 


An Expert on Nearly Everything Now 

Since A. Duncan Reid, president of 
the Glebe Indemnity Company, began 
work on his new building into which 
the company has moved in Newark, 
he has qualified as an expert on truck- 
ing, plumbing supplies, refrigerators, 
cafeterias, and a thousand other de- 
tails not ordinarily familiar to the in- 
surance man. It is not an easy job 
to move a great company like the Globe 
across the river and the performance 
is the more remarkable because the 
actual moving was done practica ly 
over night. During all the turmoil and 
conferences, Mr. Reid showed that he 
was a diplomat of the first order. He 
maintained his equanimity on all occa- 
sions and he still wears that smile 
which many a stage favorite would give 
thousands to possess. 

: * * # 
Treat Loses Voice 

E. M. Treat, president of the Amer- 
ican Indemnity Company, has. tem- 
rorarily lost his voice as the result of 
a recent illness. 


* * * 
Advertise and “Get in Right”; But 
With Whom? 
Advertising solicitors, claiming to 


represent the “Tammany Times” and 
similar papers, have been in the street 
selling space in their publications, the 
argument being that if the insurance 
office advertises it will “stand in with 
the boys.” 
* + * 
A Valuable Booklet 

One of the best public services that 
thas been given to the fraternity is the 
new booklet of the American Surety 
“Company entitled “Distribution & Taxa- 
tion of Decedents’ Estates in the State 
of New York,” compiled to assist at- 
torneys and counsellors at law. 
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Morrill Popular 
E. H. Morrill, who comes closest into 
contact with brokers of any man at the 
Aetna Life, has made scores and scores 
of friends in this town since coming 
here from Chicago. 
% * « 
Registered Mail Expert 
Vincent Gallagher, of the Continen- 
ta', is one of the best posted men in 
the United States on registered mail 
business. He is particularly happy 
nowadays because he had a very fine 
year. 
*” * ~ 
The Most Agents 
Just for the sake of starting an argu- 
ment the writer of this column hereby 
makes the assertion that the American 
Surety Co. has more agents than any 
other insurance company. The number 
is 15,000. Is there any company that 
has more? 
s o a 
If You Don’t Believe It Look at the 
“Times” and “Evening Sun” 
About Once a Week 
Randolph Kingsley, formerly of the 
“New York Times,” who is handling 
the publicity for the National Surety 
Company and also for the Fidelity-In- 
ternational Trust Company, has been 
called the best press agent south of 


Canal Street. 
° - * ~ 


Good Skipper; Pleasant Sea 

Among the insurance men se2n at 
luncheon every day at the Bakers’ 
Cub is R. H. Towner, who makes rates. 
Mr. Towner manages to perform his 
job with about as little friction as any 
man in the United States. 

. . ee 


Finds Car Stolen One Year Ago 

H. Kramer, loss adjuster, with office 
at 90 Wiiliam St., has been successful 
in recovering an auto for the Seottish 
Union & National Ins. Co., which was 
stolen over a year ago and found at 
East Moriches; he was forced to bring 
replevin action at Riverhead, L. I. to 
get possession: of the auto, and was 
successful on securing a verdict for 
his Conipany, thereby, obtaining the re- 
covery of the auto in question. 

The Court was so impressed with 
conditions surrounding the stolen car 





‘situation, that he is going to place the 
matter before the Grand Jury of Suf- 
folk County. Mr. Kramer's associates, 
H. H. Da bey and H. Greene assisted 
him at the tria! of the case. 

Mr. Kramer’s office has been oxcep- 
tionally successful in tracing and get- 


ting back for his Companies a large 
number of stolen cars. 
- * * 
Policy a Day 


The Mary’and Casualty has been 
writing a policy a day in the water 
main and hydrant damage policies. 

ee ¢ 


Two Examinations Under Way 

The, New York Insurance Depart- 
ment is examining the National Surety 
and the European Accident 

” * * 
Too Much For F. P. A. 
(From F. P. A.’s Column in New York 
“Tribune” ) 

Too delicate for us they are, these 
verbal nuances. The Continental Cas- 
ua ty Co. advertises for managers and 
an agent. “Experience,” the adver- 
tisement says, “essential but not neces- 
sary.” 











IT IS 
VITALLY 
IMPORTANT 


As a salesman of Commercial 
Accident and Health Disabil- 
ity policies that you learn 
more about Continental In- 
come Protection forms—the 
forms that sell and stay sold, 
backed by the greatest Acci- 
dent and Health Insurance 
organization in America. 


CONTINENTAL 
CASUALTY COMPANY 
H. G. B. Alexander, Pres. 
General Offices 
Chicago, U. S. A. 
Canadian Head Offices: 
Toronto, Ontario 
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Hartford Live Stock 
Now Insuring Dogs 


INNOVATION IN. . INSURANCE 





Premium of 12 Per Cent on Males and 
15 Per Cent on Females; Auto 
Deaths Excluded 





. (Special to The Eastern Underwriter) 

Hartford, Conn., Jan. 10—And now 
they are insuring dogs—not the toy 
dog for they are too big a risk, but all 
other forms of canine are now being 
written by the Hartford Live Stock In- 
surance Company, a subsidiary of the 
Hartford Fire. This is said tu be the 


first time this form has been written in - 


the country by a big American com- 
pany. European insurance companies 
have written live stock insurance for 
over 100 years but so far as has been 
known they have never attempted to 
insure dogs. 


The Hartford Live Stock Insurance . 


Company insured dogs up to two-thirds 
of their value and the premium rates 
are 12 per cent for males and 15 per 
cent for females. The new form is being 
undertaken along conservative lines and 
is not considered a hazardous venture 
as quite extensive mortality tables have 
been tabulated on the basis of the data 
obtained from several sources, some of 
which cover a long period of years. 
Death of the insured dog by automobile 
accident is excluded from the risk of 
the company. Pet dogs or toy dogs are 
not included, it is said, among the in- 
surable ones. They eat too much candy, 
are too warmly housed and catch colds 
too easily. 

The company began operations in 
Canada on January 1, and is the third 
company writing live stock insurance 
in that country. The other two compa- 
nies—Canadian—are small ones and do 
not write large policies on any one ani- 
mal. “The Hartford will write a single 
animal up to $50,000. The Canadian 
business will be handled for the pres- 
ent from the home office but later will 
be assigned to branch offices in the 
Dominion. It is said that a Canadian 
company, the General Animals Insur- 
ance Company, has been insuring dogs 
for some time and also that the Lloyds 
Insurance Company of London had done 
some of that business before the war. 

Live Stock During 1920 


While there is not a great deal of live 
stock insurance written in and around 
Hartford one group of companies, the 
Hartford Fire Insurance Company, the 
Hartford Accident and Indemnity Com- 
pany and the Hartford Live Stock In- 
surance Company, did considerable more 
than half of the total business written 
in 1920. There are two distinct forms 
of live stock insurance, that which is 
virtually life insurance on the lives of 
horses, cattle and other domestic .ani- 
mals, and transit insurance, which cov- 
ers cattle being shipped to cities hav- 
ing markets and stockyards and packing 
plants. 

The past year saw no epidemic such 
as foot and mouth disease, to worry 
live stock underwriters but there was 
a general slump in “sale prices” of 
registered animals which, of course, re- 
sulted in an excess of suspected claims. 
All in all, however, live stock premiums 
will probably be found to exceed $7,000,- 
000 for 1920. 

Cats and Fox Too 


The Hartford Live Stock Company re- 
ports that during the past year it has 
had many applications from breeders of 


silver fox.and other fur bearing animals . 


but the mortality among these kinds of 
animals in captivity is very high and 
much too unclassified as yet to ccn- 
stitute a safe form of insurance. As to 
cats it was said that their number are 
large and their value not great enough 
to make them desirable insurance risks 


Edgar P: Stites, Oldest 
Jersey Agent, Dies 


WAS FAMOUS AS SONG WRITER 





Represented Many Companies in State; 
River Pilot in His Early 
Days 





Edgar P. Stites, oldest of New Jersey 
insurance agents, died at Cape May, 
N. J., a few days ago at the age of 
eighty-one. A son runs his local agency 
and a grandson is with the Atlee Brown 
office, being stationed in Atlantic City. 


Mr. Stites was an unique character. - 


During his early days he was a Dela- 
ware River pilot. For years he wrote 
hymns which have had a wide hearing, 
one of the most famous being “Buelah 
Days.” In writing songs he used the pen 
name of Edgar Page. 

The Stites agency represents a long 
list of companies. 





TALKS TO F. & D. MEN 





Governor Harding, of Federal Reserve 
Board, Leading Speaker at Dinner 
to F. D. Roosevelt 





W. P. G. Harding, Governor of the 
Federal Reserve Board, speaking as a 
guest of the Fidelity & Deposit Com- 
pany of Maryland at a dinner held re- 
cently in New York City to commemo- 
rate Franklin D. Roosevelt’s election as 
a vice-president of that company, ex- 
pressed his belief that the country gen- 
erally has recovered its normal condi- 
tion. “I think undoubtedly that the 
worst is over,” he said, amid the ap- 
plause of the financiers who were pres: 
ent. 

“As to the revival of trade, there are 
signs on the horizon that the extreme 
depression which has occurred in some 
industries is nearing its end. There is 
already a better sentiment in the wool- 
en market in Boston, and the woolen 
Situation has been one of the worst 
which we have had to contend with in 
this country. There are indications that 
the cotton mills will soon need in- 
creased supplies of raw cotton. 

“The first essential for the restoration 
of world trade is the establishment of 
peace throughout the world. 

“T think the hope ‘of American trade 
lies in the establishment of foreign fi- 
nance corporations as provided in the 
Edge Act; and yet, to be perfectly 
frank, that must be a very slow and 
gradual development, because foreign 
trade at the present time is accompa- 
nied with very many pitfalls and com- 
plications. 

“No corporation can sell its deben- 
tures or obligations to the public that 
does not-‘immediately establish a repu- 


tation for conservatism and security, _ 


rather than a disposition to do business 
for volume without regard to security. 
We have got to feel our way along 
gradually, and if and when a condition 
arises when the investment market of 
this country, which now shows signs of 
recovery, can be so strengthened and 
when Europe can furnish attractive se- 
curities and attractive investments to 
Americans, then it will be possible to 
re-establish our foreign trade on a 
broader basis.” 





BALTIMORE BUILDING NOTE 
The New Amsterdam Casua’ty Com- 
pany took over the entire building in 
Baltimore formerly known as the Law 
Building on January 10. This was 
necessary because of the growth of its 
business. 











— the fact that they have nine 
ves. 

Rumor has it that although the Hart- 
ford has never announced having writ- 
ten insurance on dogs before they have 
been doing so for some time and they 
have found it a very favorable and 
profitable business. 








G. A. Goetschius, President 
1 Liberty Street New York 








“Service, Security and Satisfaction” 
AUTOMOBILE INSURANCE 


Fireman’s Fund Insurance Company of Cal. | 
Assets over Eighteen Million Dollars 


The MOIOR /A\GENCY 


General Agents 


Writing Business Metropolitan District, Suburban and State of 
New Jersey 


ONE OF THE LEADERS IN AUTOMOBILE INSURANCE 


Leslie W. Winslow, Vice-Pres. 
Phone—John 3291 

















C. A. CRAIG, President W. R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 





DENY PHILLIPS’ MOTION 





Supreme Court Will Not Make Seneca 
Fire Decision While Bond Liti- 
gation is On 





Justice Pooley in the New York Su- 
preme Court has denied the motion of 
Superintendent of Insurance Phillips 
to wind up the affairs of the Seneca 
Insurance Company which became 
financially involved in 1919. The mo- 
tion was denied on the ground that liti- 
gation is now pending in the courts to 
require the National Surety and the 
Maryland Casualty to make good bonds 
aggregating $225,000, protecting the 
stockholders and policyholders of the 
Seneca. The claim against the re- 
ceiver of the North Penn Bank for 
$179,011 will not bring more than 25 
per cent of that amount, if it brings 
that. Justice Pooley held that the 
final disposition of the company’s af- 
fairs had best be held over until the 
litigation had been settled. 





May Abandon Auto Register 


The state board of finance in Con- 
necticut has disapproved appropriation 
of the $5,000 or $10,000 necessary for 
the publication of a state automobile 
register and the recommendation is 
before the legislative appropriations 
committee. In case the publication is 
abandoned the motor vehicle depart- 
ment will probably se!l lists, as re- 
quired, to insurance companies and 


other users. : 
“ * * 


Internal Revenue Department of U. S._ 


F.&G 
Superintendent C. J. MeFee of the 
Internal Revenue Department of the 
U. S. F. & G., reports a premium in- 
crease for 1920 of more than 150 per 
cent with a very small loss ratio. This 
department was established sixteen 
years ago. The writing of abatement, 
leaf tobacco, replacement and several 
other forms of bonds running to the 
Federal Government added materially 
to the year’s increase, says the “Balti- 
more Underwriter.” 
* 7 


Steal “Don’t Steal” Signs 
The effectiveness of placards con- 
spicuously posted on dwellings, telling 
of the protection afforded by a detec- 
tive agency is open to question, says a 
burglary insurance manager. The only 
trouble is that the placards seem to be 

stolen soon after they are put up. 


C. R. CLEMENTS, Sec. & Treas. 


_|j 


PROCTOR SUCCEEDS SPRAGUE 








Now Superintendent of Maryland’s Con- 
tract Section; A. D. Cockey Now 
Assistant Superintendent 





Harry B. Sprague, assistant secre- 
tary and superintendent of the contract 
section of the bonding department of 
the Maryland Casualty, has resigned to 
accept a position with another company. 
Mr. Sprague has been with the Com- 
pany for seven years. 

The board of directors has elected 
Ralph F. Proctor, C. E., as assistant sec- 
retary and he has been appointed to 
succeed. Mr. Sprague as superintendent 
of the contract section. * 

Mr. Proctor has been with the com- 
pany for eight years in the contract 
section, handling claims from the practi- 
cal end and assisting in the underwrit- 
ing, on numerous occasions having been 
in entire charge of the underwriting of 
the Section. He is a graduate engi- 
neer of Cornell University and for nine 
years was engaged in general engineer- 
ing and contracting work. During the 
war-he was commissioned a Major and 
was promoted to Lieutenant-Colonel. 
He was in charge of the construction 
of Camp Meade, Md. and the Curtis 
Bay (Md.) Ordnance Depot. 

Alexander D. Cockey, who has been 
in the Contract Section for over nine 
years, has been promoted to assistant 
superintendent. 





Allan Coles Stevens, of Hartford, has 
Leen elected vice-president of the Tib- 
bits, Prince & Ripley agency, White 
Plains. He has had twelve years in- 
surance experience, first with the Home 
of New York and later as special x- 
ent of the Phoenix of London. In De- 
cember, 1917, he joined the 306th Field 
Artillery, and saw service for over 
twelve months as chief gunner, having 
been engaged in the Chateau Thierry 
and Meuse-Argonne offensives. He 
will be head of the fire and loss de 
partments of the agency. Murray M. 
Lent, who was recently admitted to 
the firm, will continue in charge of the 
casualty and liability departments. 





FIVE WEEKS’ WORK 
The Travelers New York City offices 
had written on December 18th $29,000 
mn new accident and health business 
produced as a result of five weeks’ 
work. 
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CASUALTY AND SURETY POINTERS 








Ed. Roberts, who sells 
Successof Standard Accident Insur- 
Ed. Roberts ance Co. policies on the 
Explained Southern Railroad, and 

who does about $50,000 a 
year in premiums, says that. when he 
solicits a man he takes four things for 
granted. They are: 

1. That the man solicited needs the 
protection. 

2. That Roberts is selling the best 
disability insurance to be had. 

3. That Roberts is conferring a favor 
on the prospect by according him the 
privilege of placing his protection with 
the Standard. 

4. That Roberts confines himself ab- 
solutely to the provisions of the policy, 
the benefits contained therein and uses 
every fair and honorab!e means to con- 
vince him that he can buy no better 
protection than Roberts is selling. 

Roberts never writes an application 
for a man whose name is not actually 
on the payrolls. His percentage of can- 
cellations is way below the average. 

* ok ~ 


One of the advantages of go- 
A ing into business on a part- 
Silent nership basis is that in case 
Partner of disability the business will 
be taken care of by the part- 
rer. Many a man swears that he will 
not go into business without a partner 
because if anything should happen to 
him all his efforts wou!d go to pot. ‘For 
this reason he wants to have a partner 
who will carry on the work and see to 
it that his interests are taken care of, 
says the Federal Record. An accident 
policy is a mighty good silent partner. 
It keeps a steady income coming in 
throughout accident and illness. When 
other friends are not around the acci- 
dent policy is at hand to help out. No 
man should be in any business without 
such a partner. 
see 


The Aetna has a new 

New Elevator improved elevator prop- 

Property erty damage cover. Dis- 
Damage Cover cussing it “The Aetna- 

izer’ says: The first 
change: The load carried by the eleva- 
tor was not mentioned in the old cer- 
tificate but is taken into consideration 
in the new form as a possible source of 
injury or damage to other property of 
the assured. 

This change is found in “Clause B” 
which states that the protection extends 
to a'l property losses of the assured 
(except for specific exclusions which re- 
main unchanged) caused “by the opera- 
tion of any such elevator and the con- 
sequent collision of such elevator or its 
load with any other object moving or 
Stationary.” The old certificate cov- 
ered only the losses “due to loss of 
contro] of the elevator cars or to said 
cars striking or being struck by other 
objects.” 

The second change: The new certifi- 
cate leaves more latitude for claims on 
account of damages to the property of 
Persons other than the assured. 

This change is also found in “Clause 
B” of the certificate which states that 
loss or expense arriving or resulting 
from such c’aims is covered when the 
damage to the property of others is 
caused “by the ownership, maintenance 
or use of said elevators.” This also 
is a broader coverage than the old cer- 
tificate which limited liability for dam- 
age to the property of others to that 
caused by “loss of control or to cars 
striking or being struck by other ob- 
jects.” 

This new and wider coverage will 
undoubtedly prove more attractive to 
your clients than the old form. Al- 
though the new rates which go with it 
show an increase, it will usually be 
found that the buyer of insurance is 
wil'ing to pay more if it is demonstrat- 
ed to him that he is getting more for 
his money, The thing he wants, if he 
buys insurance at all, is protection, and 


he naturally wants that protection to 
be as broad and as nearly complete as 
possible. 


The new certificates are now being 
distributed, and it should be carefully 
borne in mind that Aetna elevator prop- 
erty damage insurance may be SOLD 
only to those clients who already carry 
Aetna elevator liability insurance. In 
every case the property damage cov- 
erage must be written concurrently with 
the liability coverage on the elevator. 
The application forms previously used 
for elevator property damage insurance 
will continue to be used for the new 


coverage. 
* + * 


What Is Ill Health? 


The ever pressing questions about 
partial disability promise to occupy the 
attention of the Health and Accident 
Underwriters’ Conference at the annual 
meeting at Cincinnati next February. 
Many companies definitely advocate 
dropping this line entirely as they 
thought it hopeless that partial disabil- 
ity claims could equitably be adjusted 
until standards were devised for identi- 
fying genuine partial disability. .When 
the doctor says “You have got to quit 
work. Your health demands it. Go 
South for a month. Get out and play 
golf and ride,” does it mean that an as- 
sured is entitled to weekly payments 
during the period he is unable to work 
“because of ill health”? 

* * cm 


Coa’ Operators’ Mutual 

Coal operators of the Pittsburgh dis- 
trict have formed a mutual casualty 
company to take care of workmen's 
compensation risks. The Company 
will b2 known as the Coal Operators 
Mutual of Western Pennsylvania. 

Thirty companies. whose combined 
payroll amounts to $8,000,000 have al- 
ready becom subscribers to the new 
Company. The Albert L. A’len Co.. of 
which Albert L. Allen, until last year 
associated with the Pennsylvania State 
Fund, is the head. will manage the Coal 
Operators Mutual. 

The Company will use the adjusted 
manual rates for its coverage, will 
maintain adequate reserves, and will 
réinsure its extraordinary hazardous 
risks, says “The Insurance World.” 








NEW JERSEY AGENCY ACT 
(Continued from page 23) 
licensed as an agent for a foreign fire 
insurance company. maintains thre 
offices; one in Camden for the transac- 
tion of business in that section of the 
State; one in Newark for the transac- 
tion of business in that Section of the 
State and a third office in New York 
City for the transaction of business in 
that State. ‘All policies covering prop- 
erty located in New Jersey are counter- 
signed and issued from either, the offce 
in Newark or the office in Camden. The 
greatest: volume of business of any of 
the three offices is derived from the 
business transacted within the State of 
New York covering New York pronerty. 
Under the laws of this State can he be 
licensed and represent a foreign fire 

insurance company? 


W. E. SMALL, President 


E. P. AMERINE, Secretary 
When Insured in 


Georgia Casualty Company 


pe Sure Or; SERVICE 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 

















The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Robert A. Drysdale, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 
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: THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE 
_ Se 
CHICAGO FR IP et gg 


Trt . 55 JOHN STRE 
F. W. LAWSON a New York ” 
General Manager 


Elmer A. Lord &Co. 
Liability, Accident 
Burglary,Boiler and 145 Milk St., Boston 


Resident Managers 
Credit Insurance Established 1889 New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
50-56 JOHN STREET, NEW YORK CITY 


We write full coverage automobile insurance at 20% less than 


the conference rates. 
Telephone:—John 5880 Business written only through brokers 


We are open for agencies in New York and Pennsylvania 
































The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 


American 
Surety 
Company 








of New York 

















IN 
Paid-In Capital $1,500,000 


BUSINESS=BUILDERS 


\. DEVELOPING 
% Fidelity and Surety Bonds, Liability Workmen’s 
+ Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE————— 


Misenchasetts Bonding and Insurance Company 


100 BROADWAY 





Fidelity and 
Surety Bonds 


T. J. FALVEY, President 
Write For Territory 


Burglary Insurance 



































THE EASTERN UNDERWRITER 


January 14, 192} 
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Edson S: Lott, President, 
United States Casualty Company, 
80 Maiden Lane, New York, N. Y. 


My dear Mr. Lott:— 


Be the sale but a penny, or ever so many, the 
American public thinks before it buys. 


This thought may be long and laborious, as in 
Carol Kennicott’s Main Street, Gopher Prairie. 
Or, in contrast, it may consume only the Wall 
Street jiffy which decides whether the check 
shall be drawn for a jewel or a jitney. 


It is not the speed of the transaction which in- 
terests us, but the reason. 


We all know why men buy, but it’s just as easy 
to learn how they buy. Instinctively, subcon- 
sciously, they make up their minds as the result 
of a lot of old saws.or maxims which have 
whirled through trade marts from Phoenician 


‘ days. Take Bartlett’s bulky book, thumb through 


its pertly paragraphed pages, and there you will 
find a quartette of quotations which epigrammati- 
cally epitomize the philosophy, the precepts and 
the practice of successful selling and benignant 
buying. Let’s see what they are: 


1. Tell the truth and shame the devil. 
2. Match deeds with words. 

3. Serve and you will be rewarded. 
4. Experience is the best teacher. 


Trite? Yes, indeed, but they’ll be in vogue five 
hundred years from now. I have always believed 
that in selling insurance it is just as necessary to 
nlay the game by obeying the rules of trade as it 
is essential so to-do in buying a hat, or real 
estate. or Fifth Avenue merchandise. The best 
way for the stock company agents to meet non- 
agency competition is by placing both systems 
on the weighing scale of the four quotations be- 
fore recited, and then see which system tops. 


Personally, I believe that the stock companies 
have told the truth. shamed the devil and matched 
their. deeds with their words in selling fire and 
casualty insurance, with the result that the public 
having been so taught by its own experience, 
and having noted the service of these carriers or 
their representatives, has rewarded them with 
the bulk of its business. 


Now. what about the non-agency mutuals? Is 
it the truth they are telling, or are they playing 
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New York, Jan. 10, 1921. 


with his Satanic Majesty? We can’t see all of 
their private correspondence and so can’t check 
up the promises they make by letter. Their full 
page advertisements we can examine, and it will 
not be long before we learn whether they are 
specious or not. Certainly, they promise a great 





actuaries of the insurance business can possibly 
figure out as a constant, year-in-year-out return; 
frequently they strain the truth in presenting 
estimates of their own expenses; often they pick 
the golf ball from a rough lie and toss it to a safe 
p'ace on the fairway; no one will deny that they 
have earnestly echoed how much more effect- 
ively they, with a handful of men, can serve the 
public than can the stock companies with the 
latter's tremendous staff of experts, years and 
years of practice in the insurance profession, 
and scores and scores of agents dotting the entire 
country. Wonderful things they accomplish to 
hear them tell it in those cleverly illustrated, 36 
point type, full page advertising whiz-bangers. 
When they talk in print, if a musical simile will 
be pardoned, the double bass rumbles like thun- 
der, the drums boom like cannon, the enormous 
tooting of the Wagner horns is deafening—and 
all playing precious paeans of their own achieve- 
ments. It is braggadocio in the most virulent 
form and at $6,000 and $8,000 a page. 


Some time must come the reckoning. The in- 
surance and business world should retain its 
patience, while, with chalk in hand, it awaits to 
figure up the slate. Then, when the score is 


struck, the old saw again will grind out its song, 


“Experience is the best teacher,” and the public 
will let the teacher be the guide, as always in 
the past. 


And, talking of axioms, a favorite one in this 
country runs “Tt’s not what you were, but what 
you are today.” 


The buyer of compensation insurance should 
paraphrase this somewhat. To him it should 
read: “It’s not what you are today, but what 
yeu will be a year from now.” Compensation 
payments often continue through many long 
years. 

Sincerely, 


CLARENCE AXMAN. 
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